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WILL AWAIT ANSWER 
OF FIRE COMPANIES 


Detinite 
Into 


Missouri Authorities Expect 
Action Before Law Goes 
Effect on June 22. 


STAND BY MISSOURI COMMITTEE. 
Companies File Brief Claiming Anti- 
Trust Laws Not Now Applicable 


—States May Retaliate. 


St. Louis, May 20.— (Special)—A 
definite answer from the fire insurance 


companies to Paul Jones, chairman, and | 


Joseph W. Folk, counsel, of the special 
committee representing St. Louis busi- 
ness organizations seeking to bring the 
companies back to Missouri is expected 
this week. Some St. Louis agents are 
still cherishing the hope that the reply 
will be favorable. Others, who have 
stayed in touch with friends among the 
company managers, convinced the 
reply will be unfavorable. In that case 
the final appeal will 
referendum. Action in 
taken before tne law goes into effect, 
which it does June 22. 

The companies, with their Western 
managers in Chicago, acting through a 
Missouri committee, are expected to be 
a unity in the premises. The appeal 
of the citizens’ committee, inclosing 
letters from Gov. Major Attorney Gen- 
eral Barker and Insurance Superin- 
tendent Revelle, was addressed to the 
heme office of each of the companies. 
The answers will come from the com- 
panies individually, but the nature of 
the answers will be determined, it is 
believed, by the decision of the Mis- 


are 


» souri committee in Chicago. 


Folk Confers with Managers. 
» Folk made a special trip to Chicago 
last week to confer with Attorney 
Thomas Bates and company managers. 
On his return he held out little hope of 
© a favorable ‘reply from the companies. 
'He declared the companies had just 
awakened to the felony clause in the 
Santi-trust bill and asserted they found 
)this provision impossible of acceptance 
even if the clause relating expressly to 
Hnsurance companies was eliminated. 

That the companies are giving ex- 
tended consideration to these letters 
Pwas shown by the fact that they last 
week summoned to Chicago Frederick 
‘IN. Judson, who has been engaged as 
ssociate counsel with Bates to repre- 
ent the companies in the suits brought 
by Attorney General Barker in the 
Missouri Supreme Court. Judson's ad- 
vice was opposed to the acceptance of 
he assurances as insufficient. 

The impossibility of obtaining ade- 
juate insurance in St. Louis became ap- 
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INSURANCE COMPANY 





NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


Beas Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 
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An Eastern Company desires to 
tract with three men who 
experience in handling territory and 
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KNIGHTS OF PYTHIAS 
MAY RAISE ITS RATES 


| Schedule Not Greater Than Required 
to Carry Certificates of the 
Fourth Class. 


CONTROL WITH SUPREME LODGE. 


Findings in Holt Case in Favor of 
Society on All Points 
Raised. 
The decision of 
‘ircuit Court 
Holt 
he Knights 


verdict which 


lI increas 
vould ena 
oblig 


hich 
cate itions. 
The suit was | 
feating pian 
what was deemed a! 
In an effort to bring al 
tion the services of 
highly 
obtains 


of de 


known and 
actuary 
ing a thorough examinat 
litions, Mr Wolfe 
schedule covering the \ 


classes, 


vell 
York were 
cone 
also Vadis ‘ 
Vhich new risks could 
The plan was adopted by 
Lodge and Holt « tested 1 
it the new schedule into 
Principal Points Involved 
Four j I 
claims of 
fore the ¢ 
lows 
First: 


preme Lodge 


ponts 
the 
our 


é tative 

and w entitl 
privileg« accorde d 
the lav f the differe 

Second: it | 
organize the 
expense fund on 
the organiz 
the purpose ol 
ing the growth of 

Third: That the ou 
become obsolete; that it 
able”; that the rates iT 
convention of 1910 were 
ind prohibitive and that 
society is not a Fratern: 

Association, it had righ 
them; that even if it had 
they were unreasonable and 

Fourth: That the fourth cle 
insolvent. 

What the Plaintiff Desired. 

In the bill filed, the plaintiff asked 
for a restraining order prohibiting the 
society from enforcing its fourth class 
rates; for a finding of court that the 
| fourth class plen of insurance was no 
|longer feasible; that the rates neces- 
sary to enable it to mature its certifi- 
| cates were prohibitive; that without 
| the enforcement of such rates, the 
| fourth class was insolvent ani asked 
}that a receiver be appointed ‘to wind 
| uP the affairs of the fourth class and 
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bring suit for an accounting of the ex- 
pense fund used in organizing the 
fifth class. 

Findings of the Court. 

The decision on every one of the 
points is in favor of the Society. It is 
held that the defendant is a Fraternal 
Beneficiary Society, with a lodge sys- 
tem and representative form of gov- 
ernment; that it had a right to use the 
expense fund 1s it did use it; that’ the 
rates adopted for the fourth class in 
1910 were nv greater than were neces- 
sary to enable the fourth class to ma- 
ture its certiticates and that they were 
reasonable; that the fourth class is sol- 
vent and all of the by laws adopted and 
all things done, were in good faith 
and that the laws enacted and the ac- 
tions of the Supreme Lodge anc Board 
of Control were all had for the sole 
purpose of preserving the rights of the 
fourth class members and to enable the 
society to carry out its contract with 
its various members. It is also de- 
cided that the equities in the case are 
not with the complainants, but are 
with the defendant and recommends 
the dismissal of the bill of complaint 
at the cost of the complainant. 

The result is a decided victory for 
the Insurance Department’ and will 
have a beneficial effect upon the so- 
ciety, in that it will be permitted to 
enforce rates which are deemed neces- 
sary for its continuation in business. 


SCRANTON LIFE’S AGENCY HEAD. 
Henry W. Generich Takes Charge of 
Pennsylvania Company’s Field De- 
partment—Has Good Record. 





Henry W. Generich recently took 
charge of the agency department of 
the Scranton Life Insurance Co. oi 
Scranton, Pa. This appointment gives 
the Scranton Life as head of its field 
force a man who combines in unusual 
degree the qualities of the successful 
personal producer, the executive and the 
organizer 

Mr. Generich has had a notable career 
as a personal producer and can always 
go out and show the other fellow how 
to doit. His experience has been broad, 
including both home office and field, 
and under his direction the agency de- 


partment of the Scranton Life should 


make new records for that enterprising 
and progressive company. During the 
first ten days that Superintendent 


Generich was in charge, the Company 
wrote $35 ) in business. 

MICHIGAN GRADUATES APPOINTED 
Prof. Glover’s Students Get Good Posi- 
tions as Actuaries in Western 
institutions. 








J. R. Morrison has just been appoint- 
ed to the position of actuary of the 
First National Life and Accident Insur- 
ance Co. of Pierre, South Dakota, and 
Wendell P. Coler has been appointed 
to the position of actuary of the Na- 
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ticnal Union with headquarters at | 
Toledo, Ohio. Both of these gentlemen, | 
who graduate from the University of 
Michigan this coming June, have spe- 
cialized in the courses in financial, 
actuarial, and statistical mathematics 
under the direction of Professor James 
W. Glover. 





AMERICAN CENTRAL CHANGES. 





Readjustment of Departments, With 
Major Carr as Secretary and V. 
M. Kime Actuary. 





The work of the Home Office Staff of | 
the American Central Life Insurance | 
Co. has lately been readjusted. Several | 
departments, and more _ particularly | 
that of the secretary, have been en- |} 
larged. Because of this, and at the/ 
suggestion of Carroll B. Carr, who} 
formerly acted as both secretary and | 
actuary, these offices were separated by 
the board of directors of the Company | 
at a recent meeting, and in recognition | 
of his highly efficient service, Virgil | 
M. Kime, until that time associate 
actuary of the company, was made 
actuary; Major Carr at the same time 
assuming the duties of secretary. The 
two departments, however, will con- 
tinue as in the past to work in the 
closest relationship. 

Major Carr has served the Company 
since its beginning. Mr. Kime came to 
i: from the Missouri State Life where 
he had been actuary for some time, He 
is one of the best known of the young- 
er actuaries of the country. 


LIFE UNDERWRITERS DINNER. 


New York Association Will Have as 
Guests Deputy Insurance Supt. 
Hoey and St. John Duval. 

The Life Underwriters’ Association 
of New York will give a dinner on the 
evening of Tuesday, May 27, in honor 
ot Deputy Superintendent of Insurance 
James J. Hoey and St. John Duval. 
The dinner will be held at Cafe Boule- 
vard and it promises to be very largely 

attended. 

The following have been proposed 
for membership in the Association, and 
their names will be acted upon at the 
next meeting of the Executive Com- 
mittee. 

William P. Crooks, Massachusetts 
Mutual; Edward Kellman, Penn Mu. 
tual; Walter S. Paulsen, Mutual Life; 
Oliver B. Knapp, Manhattan; Edward 
Thompson, New York Life; Geo. H. 
Parker, Connecticut Mutual; Louis A. 
Levy, Connecticut Mutual; William P. 
Buckner, New York Life: George Loesch, 
Manhattan; Joseph D.  Bookstaver, 
Travelers. 





The Inter-Mountain Life Insurance 
Company of Salt Lake City applied for 
admission to New Mexico but a license 
was refused on account of the company 
having insufficient capital paid up to 
comply with the laws of the State. 


May 22, 1913. 





GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 
PROGRESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL TOTAL 
1910 $388,500 $436,000 $495,500 $664,500 $1,984,500 
1911 627,400 600,400 655,585 1,135,150 $3,018,535 
1912 709,290 714,521 777,800 1,026,300 $3,227,911 


1913 1,093,900 + 1,050,600 1,514, 1,800,125 


COMMENCED BUSINESS NOVEMBER 1, 1909 


$5,459,275 


GROSS ASSETS ee | ee 
Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 
Dec. 31, 1912 1,306,689.41 14,859,856 


April 30,1913 1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


17,537,689 











The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














MAN qualified to appoint the right kind 

of producing agents in small towns in 
the State of Pennsylvania will find it to his 
advantage to address the undersigned, giving 
full particulars as to life insurance experience 
for the past seven years. Salary and expenses 
paid. 


Scranton Life Insurance Company 
SCRANTON, PENNA. 

















Unexcelled Service To Policyholders 








For Fifty-three Years Characterizes 


$48,205,861.37 
6,500,332.94 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


1912—ANOTHER YEAR OF PROGRESS AND PROSPERITY 


Assets (January 1, 1913) 2 5 
Surplus and Dividend Funds p 
Insurance in Force (Paid for basis) . ‘ 


Liabilities . . ° . . 
New Insurance paid for ; : 
$138,615,233.00 


$41,705,528.43 
18,048,969.00 


The Company’s METHODS are CLEAN and PROGRESSIVE, its policy forms contain the most liberal provisions and 
guaranteed values, and the premiums are low. 

PRODUCERS can obtain ATTRACTIVE AGENCY CONTRACTS for exclusive territory with the COMPANY DIRECT, 
by addressing HOME OFFICE, 50 Union Square, NEW YORK. 
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FURTHER REVISION NEEDED 


INCOME TAX IGNORES PRINCIPLE. 








Robert Lynn Cox Shows Vital Incon- 
sistencies That Demand Recon- 
sideration in Measure. 





Washington, D. C., May 19.—Declar- 
ine that the Income Tax Section of the 
Tariff Bill still contains gross ciscrim- 





ination against policyholders, life in- 
surance men will focus on an effort to 
have the Senate grant further relief to 


premium payers. The Income Tax leg- 
islation, which is now before the Sen- 
ate, came from the House with several 
substantial amendments granted in re- 
sponse to the requests and arguments 
of representatives of the life insurance 
business. House leaders make much of 
these amendments, claiming that they 
nswer all the just claims of the insur- 
ance men. It is conceded by the life in- 
surance representatives that the amend- 
ments already granted are substantial 
and make clear that such onerous bur- 
dens as taxes on net annual addition to 
reserves and on proceeds of life insur- 
ance contracts will not be imposed. But 
they claim taat other things in the 
bill stil! discriminate harshly against 
the men who carry life insurance and 
should be remedied, if the measure is 
to be logical and consistent. 

“Our plea is not for discrimination 


in favor of tife insurance policyhold- 
ers,” said Robert Lynn Cox, General 
Co unsel and Manager of the Association 
of Life Insurance Presidents, to-day. 


“What we urge is that there shall not be 
discrimination against the policyholders. 
In the first place, there is in this bill 
what may be termed national discrim- 
ination against policyholders, since it 
allows to the individual tax payers of 
this country no deduction from taxable 
ncome of any amount paid for life in- 
surance premiums. The Income Tax 
of other countries—laws which 
have been in operation for many years 

specifically provide for such exemp- 
tion to the tax payers of those countries. 

“Secondly, _, the bill _discriminates 


i 


Laws 


other. deinns of persons within this 


country. The case that can be present- 
ed in behalf of policyholders on these 
issues is clean-cut. 

‘The task aow in hand is to show 
the Senate leaders that the Income Tax 
Section is strangely discriminatory 
against policyholders and their inter- 
It is difficult to believe that this 
discrimination is not intentional, for 
it is brought about only through the ut- 
ter violation of the principle supposed 
to dominate this legislation and has 
been adhered to in the face of much ex- 
planation and criticism. The avowed 
intention of the bill is to exempt from 
taxation all incomes under $4,000. In 
most particulars throughout the _ bill 


rt 
ests. 





WANTED 





ING AGENTS TO BETTER EQUI 





A MAN OF EXCEPTIONAL ABILITY IN FINDING AND DEVELOP. 


ANNUALLY ONE MILLION DOLLARS NEW BUSINESS. A 
SPLENDID OPPORTUNITY FOR THE’ RIGHT MAN TO SPEND 
THE SUMMER MONTHS IN BEAUTIFUL NEW ENGLAND UNDER 
IDEAL CONDITIONS. TO BEGIN ABOUT JUNE 15TH. ADDRESS 
iN CONFIDENCE GIVING EXPERIENCE, REFERENCES AND COM- 
PANY 'NOW EMPLOYED BY, BOX 1127, SPRINGFIELD, MASS. 


P AN AGENCY NOW PRODUCING 

















there is a close adherence to this prin- 
ciple of exemption, but when we reach 
the life insurance portion of the meas- 
ure there is an abrupt departure from 
it. I refer particularly to the provision 
for the taxation of so-called dividends 
on life insurance policies. It is pro- 
posed to tax such dividends irrespec- 
tive of the point whether they are re- 
turned to persons having less than $4,- 
000 income or more than that amount. 
Of course, it will be argued that the 
amount involved to the individual pol- 
icyholder is on the average trifling. 
But when we multiply it by the millions 
of provident persons holding life insur- 
ance policies «ve realize that a consid- 
erable burden in the aggregate is added 
to the cost of such insurance, and this 
burden, it should be remembered, is 
absolutely out of harmony with one 
of the avowed objects of the bill. 

“Not only is this discrimination 
against life insurance subversive of the 
declared principle of the measure, but 
it is at variance with the theory of 
income taxes in other countries, which, 
as noted above, go to the extent of pro- 
viding a specific exemption of a cer- 
tain proportion of income spent for 
life insurance premiums, in addition 
to the general exemption. 

“There is running through the Dill 
the theory of « direct tax on incomes 
which represent gains or profits Once 
more there is a divergence from the 
fundamentals of the megsure, for in the 
life insurance provisions we find the 
authors of the bill imposing through 
the machinery of the companies an in- 
direct tax on the policyholders and on 
a transaction which, from the very na- 
ture of it, cannot be regarded as for 
profit. 

“These discriminations against pol- 
icyholders may be regarded by some as 
less important than the matters that 
have already deen cleared up. I refer 
to the various ambiguities which might 
have resulted in the placing of huge 
additional burdens upon policyholders. 
Some may argue that these ambiguities 
having been cleared up, we should not 
ask for more, but it is a matter of prin- 
ciple, and I feel that the effort to elim- 
inate this further discrimination should 


be > eetieteie pressed to a conclusion— 
whatever that may be. The effect of 
the bill upon life insurance policyhold- 
ers is such a glaring violation of the 
principle behind it, that it would seem 
that merely calling attention to the 
matter ought to lead to further amend- 
ments. 

“There still remain in the bill ad- 
ministrative features particularly ob- 
jectionable to life insurance companies, 
which, because of the nature of their 
business, fundamentally differ in their 
operations from other corporations. A 
heavy burden of detail is imposed, by 
which the companies practically as- 
sume the duties of deputy collectors 
of internal revenue. 


A SELF-SUPPORTING 





POLICY. 





Experience on Recently Matured 
Mutual Life Policy Makes Remark- 
able Record for Policyholder. 





One of the oldest policies in The Mu- 
tual Life, and the oldest in Michigan, 
matured recently as a death claim. 
The insured, James S. Wilcox, of Adri- 
an, Michigan, took out an ordinary 
life policy of $1,000 August 13, 1849, in 
the seventh year of the company. For 
twenty-one years he paid each annual 
premium in full, taking his dividends 
in additional insurance. For the next 
forty-three years all premiums were 
paid from the accumulated and accru- 
ing dividends, and at the time of his 
death there still remained to his credit 
on account of dividend additions and 
the accruing postmortem dividend the 
sum of $601.32 in addition to the face 
amount of his policy, making the total 
death claim $1,601.32. 

While premiums for sixty-four years 
were paid on this policy, amounting to 
$1,433.60, only twenty-one of these pre- 
miums, aggregating $470.41, were paid 
by the insured in cash; so that the 
dividends remaining at the time of his 
death, $601.32, exceeded the _ total 
amount of premiums paid in cash by 
$130.91; and the total proceeds of the 
policy at death amounted to more than 
three times the actual cash paid by the 
policyholder for sixty-three years’ life 
insurance. 


‘SULZER VETOES AMENDMENT 


| AGENT CAN’T SHARE COMMISSION. 








| Measure Expected to Clear up Situation 
and Strengthen Associations 
| Turned Down by Governor. 





Sulzer 
|amendment to 
| York insurance 
| wasie have 
insurance 


Governor has vetoed the 


91 of the New 
law under which it 
been permissible for a life 
agent to share the commis- 
policy with another agent 
who had assisied in procuring the busi- 
ness. 

News of the governor’s action was 
a keen disappointment to most of the 
New York Life Insurance men and 
particularly the officers of the Life 
Underwriters’ Association of New York 
city who were instrumental in drafting 
the amendment in the hope of clearing 
up the rebating situation and strength- 
ening the associations in the State. 

In actual experience it is often found 
that one agent wiil turn business over 
to another. It was felt that a healthier 
condition would exist if an agent might 
be permitted under the law to share 
a commission with another agent un- 
der such conditions were the second 
agent actually assisted in precuring 
the business. The officers of the Life 
Underwriters’ Association felt tnat this 
slight amendment would strengthen 
the position uf the association in keep- 
ing the business clean of all subter- 
ranean practices, which are more or 
less encouraged by the present drastic 
law. 

In vetoing the bill the Governor said: 

“{ am not convinced as to the desir- 
ability of thiz proposed law, and fur- 
ther believe that it is unnecessary leg- 
islation. Its enactment will tend to 
decrease the sense of personal respon- 
sibility which should be constantly felt 


Section 





hoes on a 


by all life insurance agents and per- 
haps make it difficult in many cases 
to fix responsibility where ignorance, 


or fraud, has occurred in placing life 
insurance. I disapprove the biil.” 

The amendment to Section $1 read 
as follows: 

“This section shall not prevent a li- 
censed agent of a life insurance cor- 
poration doing business in this State 
from sharing or dividing a commission 
or other compensation earned or re- 
ceived by him with a licensed agent 
of any other life insurance corpora- 
tion doing business in this State who 
shall have aided him in respect to the 
insurance for the negotiation of which 
such commission or other compensa- 
tion shall have been earned or paid; 
provided the name of the licensed agent 


who shall receive any part of said 
commission shall be written in ink on 
the application in a space and place 


to be provided thereon.” 
=. 





Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 
H. M. WOOLLEN, President 








Increase (paid for 
Assets over ° 
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Preliminary Statement Dec. 31, 1912. 
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Increase 1912o0ver . 
Deposited with Auditor of State for security of Policvholders over 
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$33,650,000 
4,461,000 
3,550,000 
350,000 
3,370,000 
382,364 
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COMPANY IN GOOD CONDITION. 
Examiners for Insurance Departments 
of Three States Attest Records 
of Indianapolis Company. 





The State Life Insurance Co. of 
Indianapolis, is in splendid financial 
condition and also from an underwrit- 
ing standpoint is in a strong position, 
according to the report on the recent 
examination made by the insurance de- 
partments of three states, Indiana, 
Oklahoma and Colorado. The examina- 
tion was the periodical inspection made 
of all companies at intervals at the re- 
quest of the National Convention of 
Insurance Commissioners. 

Vice-President Charles F. Coffin is 
highly gratified with the results of the 
examination and it also reflects the 
careful and efficient management of the 
company. Some of the extracts from 
the report are as follows: 

Clerical work—‘“The clerical work 
was found in excellent condition, en- 
tries being clear and correct.” 

Minutes and by-laws—‘‘The minutes 
of the Executive Committee and the 
Board of Directors since the reorganiza- 
tion of the Company in 1899 were care- 
fully examined. Minutes are kept in 
bound books and are written in long 
hand. This record is well kept, shows 
clearly the important actions of these 
bodies and are properly signed. All 
mortgage loans have been approved by 
the Executive Committee and recorded 
in the minutes. . 


“The by-laws provide as usual for 
the inter management of the Com- 
pany’s affairs and are well drawn.” 

Real estate ns A great deal of 
painstaking care and attention is given 








this work by the Loan Department of 
he Sta Li Insurance Company and 
it is to be comn nded for its efficiency. 
It morte e rec Ss complete and 
quite perfect Ni 1 single error was 
discovered on accour of endorsement 
lack of on p illy paid notes, 
notwithstanding that the notes ar 
kept he S$ Capitol, several blocks 
from the Company's offices The 
Loan Department is under the direc- 
tion of President Bennett.” 
Death Claim We hav examined 
claim papers on a number of these 
ses, selected random, and have 
d tl ocuments ir (9) condi- 
tion and that the Company has paid 
ms ] ) ) OO! as t} neces- 
ry pap re ceived. Tl Com 
ul doe } I practice of 
iny other companies in paying claim 
sti vitho pre investigation 
lor offi bu ! A 1 rt of 
x Cor Dp iT 
was made for new and special 
pr n ri he Home Offic build- 
o Fron of th report re- 


lating to this matter it ill be seen 
that the Compar had nothing to do 
ith tl lecti of the appraisers but 
that the matter was entirely in the 
! (8) \ r of State The fol- 
owing extracts from the report make 
I ng r lin 
By special arrangement and agree- 


Tr ) State of 


well known men, 





lis ere appoint- 
da 
FY 1, Vice-president Na- 
tor City Bank: Bert McBride, presi- 
dent Securi Trust Company; George 
Wo res estat 
“These gentlemen have appraised the 
Company's Home Office property as 
follows: Land, $670,000 building, 
$520,000: total, $1.200.000. 


f 


the foregoi 
figures on the Home Office 


“In view o report and 


Building of 





the State Life Insurance Company its 
tion has been allowed at $1,200,- 

a 
The report of the appraisers has 


been filed with the State Auditor of 


r ’ 


Indiana.’ 


When it is remembered that the pur- 
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chase price of the Company’s building 
was only $950,000, the significance of 
this investment to the policyholders of 
the Company will be fully appreciated. 

General remarks—“The affairs of the 
State Life Insurance company are, we 
believe, ably and efficiently conducted 
and its officers are men of high stand- 
ing in the community and of unques- 
tioned integrity. The interests of mem- 
bers of the Company are being properly 
conserved.” 





CREDITORS CANNOT RECOVER. 


Ohio Enacts Model Law Protecting Life 
Insurance for Beneficiary Against 
Claims of Others. 


A model law which protects the pro- 
ceeds of life insurance policies from 
the claims of creditors unless they are 
specifically named as beneficiaries, has 
been enacted in Ohio. The law reads 
as follows: 

Section 1. That sections 9393, 9394 
and 9395 of the General Code be 
amended to read as follows: 

Section 9393. Any person may effect 
an insurance on his life, for any defi- 
nite period of time, or for the term of 
his natural life to inure to the sole ben- 
efit of his wife and childgen or of 
either, or other relative or relatives de- 
pendent upon such person or any cred- 
itor or creditors as he may cause to 
be appointed and provided in the pol- 
icy. 

Section 9394. All policies of life in- 
surance upon the life of any person, 
which may hereafter mature, and which 
have been or shall be taken out for the 
henefit of, or nona fide assigned to the 
wife or children, or any relative de- 
pendent upon such person, or any cred- 
itor, shall be held subject to a change 
of beneficiary if desired, for the benefit 
of such wife or children, or other rela- 
tive or creditor, free and clear from ail 
claims of the creditors of such insured 
person; and ‘the proceeds or avails of 
all such life insurance shall be exempt 
rom all liabilities from any debt, or 
debts, of such insured person. 

Section 9395. Subject to the statute 
of limitations, the amount of auy pre- 
miums for insurance for the benefit of 
vife and children, or of either, or other 
relatives dependent upon such person 
or any creditor, paid in fraud of cred- 
itors, with interest thereon, shal! inure 
to their benefit for the proceeds of the 
policy. 

Section 2. That the original  sec- 
tions 9398, 9394 and 9395 of the Gen- 
eral Code be, and the same are, here- 
by repealed. 





DETROIT LIFE AGENCY MANAGER. 


C. S. Halleron Appointed to Co-operate 
With Agency Supervisor Lennon 
in Field Work. 


C. S. Halleron of Newark, N. J. has 
been appointed manager of agencies for 
the Detroit Life. He will work with 
\gency Supervisor James Lennon in 


building up the company’s field force. 
Mr. Halleron entered the insurance 
business thirteen years ago in the ordi- 


nary department of the Metropolitan 
Life. He was made an assisiant super- 
visor in two years traveling Virginia, 
West Virginia and Pennsylvania. For 
eight years afterward he was supervisor 
ot the ordinary department for the 
same company covering a good part of 
the country. He resigned a general 
agency for the North American Life to 
go with the Detroit Life. 


Kentucky Companies Merge. 


The Southern National Life and the 
Inter-Southern Life of Louisville, Ky., 
have merged their business and will 
continue as the Inter-Southern Life. 
James R. Duitin, president of the In- 
ter-Southern Life will hold the new 
company and ". L. Williams, president 


of the Southern National will be vice- 
president and general manager. 











State Mutual Life Assurance Co. 


OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
.«. PROGRESSIVELY SUCCESSFUL... 
January 1, 1913 





Assets - - - - $40,824,834.55 
Liabilities - - - . 37,768,198.59 
Surplus Mass. Standard - - $3,056,635.96 
Insurance Issued, 1912 - - $22,831,849.00 
Insurance In Force - - - $160,951,604 00 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 





q 39% reserve 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 











INSURANCE COMPA 


OF BOSTON MASSACHUSETTS 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 
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CALL ON COMPTON 
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The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 


Purely Mutu al Chartered 185 


1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
: . Write to ; 
H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 
Partnership Insurance 
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COMPUTING THE PREMIUM 


ELEMENTS THAT ENTER INTO IT. 





Prof. J. A. Jackson of Mutual Life 
Gives Instructive Lecture at 
Western Reserve University. 

In a very illuminating lecture de- 
livered at the Western Reserve Uni- 
versity, Cleveland, recently Prof. J. A. 
Jackson of the Mutual Life of New 
York, discussed the process of com- 
puting the rates of premium. The 
lecture, Which was extempore, was 
illustrated by the use of several large 

charts. 

Prof. Jackson pointed out that 
millions of men and women in this 
country are carrying life insurance on 
the assessment plan, the larger number 
of whom believe they have safe and 
permianent protection. The societies to 
which they belong are collecting 
assessments in excess of the amount 
required to pay current death claims 
and are accumulating emergency funds 
which they hope will provide for any 
excess mortality which may come in 
the future. Some of these orders have 
been paying claims for twenty or thirty 
years and have money ahead. “Why 
should they not be able,” they ask, “to 





continue paying their losses _per- 
manently?” 
“The enlightened leaders of these 


societies, in co-operation with the in- 
departments of the several 
states,’ Prof. Jackson ‘Said, “are now 
striving to readjust their business to a 
sound basis by the adoption of adequate 
rates; but they are having difficulty in 
persuading the rank and file that the 
proposed higher rates are necessary. 
The membership do not realize that the 
amount of money which each one 
must contribute monthly or yearly 
toward the creation of an insurance 
fund which shall be certainly sufficient 
for the payment of all claims, present 


surance 


and future, can be and must be de- 
termined mathematically. They hold 
that the question of rates should be 
settled by popular vote; and already in 


the legislatures of several States bills 
have been introduced providing that 
new rates shall be of no validity until 
approved by a majority vote of the 
membership. 

Notwithstanding the popular notion 
that the premiums of legal reserve 
companies are two or three times as 
high as they ought to be,” said Prof. 
Jackson, “the question of an adequate 
premium is one which cannot be settled 
by public sentiment or popular vote, 
but must be left to the mathematician 
and actuary. After all, the principle 
underlying the computation of the pre- 
mium is no mystery to be understood 
only ky the trained actuary, but may 
be readily comprehended by any one 
possessing a knowledge of primary 
arithmetic. It may be illustrated in a 
single way without resorting to the 
teclinical methods of the actuary. 

Mortality Law Inexorable. 

Neither the actuary nor any one 
else knows how long a single individual 
will live; but there is a law governing 
the mortality of the race, by which we 
may determine approximately how 
many of a large number of persons of 
a given age will die in each year until 
the entire number have passed away. 
The American Experience Table of 
Mortality, for example, starting with 
100,000 persons all of the age of 10 
years, indicates that 63,364 of the num- 
ber will still be living at age 56. Of 
these 63,364 persons the table tells us 
that 1,260 will die in the next twelve 
months; that 1,325 will pass away in 
the following year; 1,394 in the third 
year; 1,980 in the tenth year; and so 
on, the number of deaths being given 
for each year until, in the 40th year, 
only three of the original number are 
living at age 95; and these, it is 
assumed, will be dead at the end of 
that year, none living beyond the 
attained age of 96. 

“Let us assume now that the 63,364 








persons living at age 56 are all to be 
insured for $1,000 each, on the ordinary 
life plan, which calls for the payment 
of an annual premium by each policy- 
holder during his remaining lifetime. 
Required; to find the net premium 
(without loading) which each must 
contribute toward the creation and 
maintenance of an insurance fund 
sufficient to pay $1,000 for each death 
thereafter until the last three lives 
pass away at age 96. 

“To simplify the problem, let us 
suppose first that the 63,364 persons 
who have reached the age of 56 are to 
be insured only during the 10th year, 
after they have attained the age of 65. 
The mortality table tells us that 1,980 
of their number will die in that year. 
We know then that we must be pre- 
pared to pay to the beneficiaries of 
these 1,980 persons in that year a total 
of $1,980,000. This money must be pro- 
vided by the 63,364 persons insured. 
Each must contribute his pro rata share 
at once, for a good many will die be- 
fore the 10th year comes. It is not 
necessary, however, that we have $1,- 
980,000 in hand to-day in order to pay 
that amount ten years hence, for our 
funds will earn interest in the mean- 
time. We do not know in advance 
what rate of interest will be earned, 
but, in order to be absolutely safe, we 
assume that we shall earn a net rate of 
3 per cent. yearly. Now the sum of 
$1,473,305.94 at 3 per cent. compound 
interest will amount to just $1,980,000 
in ten years. It follows, therefore, 
that if our 63,364 persons will make up 
a total fund of $1,473,305.94 to-day, we 
shall have money enough, if our funds 
earn 3 per cent. yearly, to pay to the 
beneficiaries of all those of their num- 
ber who die ten years hence, the sum 
of $1,000 each, or a total of $1,980,000. 

“That is simple enough; but if we 
can determine how much money must 
be contributed by our 63,364 persons 
to-day in order to pay $1,000 to the 





| 


heirs of all those of their number who | 


die in the 10th year, we can in the 
same manner determine how much 
money must be put up to-day to enable 
us to pay the like amount for each 
death that occurs in every year here- 
after until all are dead. For example; 
the mortality table tells us that the 
last three members will be dead at the 
end of the 40th year at the attained 
age of 96, when $3,000 must be paid; 
but the present worth of $3,000 due 40 
years hence is $919.67, so that, with 
the latter sum on hand to-day, pro- 
vided the fund earns 3 per cent. in- 
terest, there will be $3,000 on hand 40 
years hence to pay the last three death 
claims. 
The Pure Premium. 

“The next step is obvious. From the 
mortality table we determine how 
much we must be prepared to pay in 
each year on account of these 63,364 
lines. Find the present worths of 
these several amounts; then find the 
total of these present worths, and you 
will get the sum of $39,360,583.39. With 
that amount contributed to-day by the 
63.364 persons living at age 56, there 
will be money enough to pay $1,000 
for every death that can occur here- 
after in any year, provided our funds 
earn not less than 3 per cent. interest, 
and provided the deaths do not occur 
more rapidly than as indicated by the 
mortality table. Dividing $39,360,583.39 
by 63,364, we find that each person in- 
sured must contribute the sum of 
$621.18 to make up the total fund. This 
$621.18 is termed the net single premi- 
um, and is the net amount, without 
provision for expenses, which a man at 
age 56 should pay for a full-paid policy 
of $1,000. 

“Most men would find it inconven- 
ient to pay for their life insurance in 
a single premium,” said Prof. Jackson, 
but he illustrated by an equally simple 
process the method by which the net 
single premium is divided into 
equivalent yearly premiums to be paid 
during the remaining lifetime of the 
insured. 

“For a stated amount of money paid 








you write. 
yourself by working for the 


agents are saving money. 


(Vice-President and 


"THE general agent is making a profit on every case 
Why not make this extra commission 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 


Write FRANK A. WESLEY 
Director of Agencies) 
for agent’s contract 
Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 


Our 








REMEMBER 








The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 








$388,324.02 


Assets 


$57,088.47 


Premium Income 
$18,704.10 





San Antonio Life Insurance Company, **%,AX79N° 


HENRY A. HODGE, President 


Surplus to Policyholders | Insurance in Force, $4,715,584.00 
2064 policies, with prems. 
GAINS DURING 1912 


INSURANCE IN FORCE, $631,934.00 
GROWTH IN ASSETS 


1910 —$426,085.00 1911—$485,915.57 1912 -$543,004.04 


$163,100.92 


, 


Interest Income Policy Reserves 
$6,806.67 $64,529.10 

















in a single sum, a life insurance com- 
pany will sell one a life income, or 
life annuity as it is called. For ex- 
ample; for about $13.00 paid in one 
sum, leaving out the matter of expense, 
each of our 63,364 persons could pur- 
chase a life income of $1.00, the first 
year’s income of $1.00 to be paid im- 
mediately, and $1.00 at the beginning 
of each year thereafter during life. 
The process of computing the nei cost, 
or net single premium of such an in- 
come is precisely similar to that used 
in computing the net single premium of 
a life policy. The purchaser of a life 
annuity is termed the annuitant, and 
the net single premium or cost of the 
annuity is termed “the value of the 
annuity.” With 63,364 annuitants liv- 
ing at age 56, the sum of $63,364 will 
be required at the beginning of the 
first year, and the mortality table in- 
dicates the number of these annuitants 
who will be living at the beginning of 
the second year and each year there- 
after: so that we know how much we 
shall have to pay out at the beginning 
of each year until all are dead. Find- 
ing the present worth of the several 
amounts to be paid in each year, and 
dividing the total of these present 
worths by 63,364, the original number 
of annuitants, we shall obtain the sum 
of $13.006, as the net amount which 
each of the 63,364 persons must pay to 
purchase a life income of $1.00 per 
year. If $13.006 will buy a life annuity 
of $1.00 at age 56, the sum of $621.18 
will buy a life annuity of as many 
dollars as $13.006 s contained times in 
$621.18. Dividing, we obtain $47.76. In- 
asmuch then as a net single premium 
of $621.18 will buy at age 56 a yearly 
income, or life annuity, of $47.76, the 
first payment to be immediate, with a 
similar payment at the beginning of 
each year during the remaining life- 
time of the annuitant, and inasmuch 
as the same sum will buy a paid-up 
life insurance policy of $1,000, it is 
obvious that a yearly payment during 


life of $47.76 at age 56 is the exac 
mathematical equivalent of a net 
single premium of $621.18 for a paid-up 
life policy of $1,000. This sum, $47.76, 
is therefore the n annual premium of 
an ordinary life policy of $1,000 issued 
at age 56.” 
Figuring the Cost. 

By means of a_ verification table. 
represented upon a large chart, the 
speaker proceeded to demonstrate that, 
with the 63,364 persons insured at age 
6 for $1,000 each, on the ordinary Life 
Plan, a net premium of $47.76, to be 
paid by each during life would suffice 
to create and maintain an insurance 
fund precisely large enough to pay 
$1,000 at death to the beneficiaries of 
each until the last of the 63,364 in- 
sured lives had passed away, provided 
that the deaths should occur as indi- 
cated by the mortality table, and pro- 
vided that the funds should earn just 
+ per cent. interest. The operations of 
the first year, for example, were ex- 
plained from the chart, as follows. The 
total premiums received, plus 3 per 
cent. interest, made up the insurance 
fund of that year, from which was de- 


ducted $1,260,000 in payment for the 
1.260 deaths of the year as indicated 
by the table The result was that a 


large balance remained, constituting 
the terminal reserve of the first vear 
This balance was added to the total 
premiums collected at the beginning of 
the secon d vear, constituting the 
initial reserve of that year. To this 
sum 3 per cent. interest was added as 
before, and death claims to the amount 
of $1,325,000 were deducted in payment 
for the 1,325 deaths of the second year 
as shown by the table. Again, this 
balance remaining at the end of the 
second year was added to the premium 


income of the third year, the whole 
improved at 3 per cent. interest and 
death claims for the 1,394 tabular 


deaths deducted. 
The process was continued each year 
(Continued on page 7.) 
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ACTUARIAL SOGIBTY MERTING 


ALL OFFICERS ARE RE-ELECTED. 








Interesting Addresses and Discussions 
Mark Annual Gathering—Next 
Meeting in Boston. 





The Actuarial Society of America 
held its annual meeting in New York 
at the Hotel Astor, last Thursday and 
an unusually large num- 
which were 
addresses 


Friday when 
ber attended the sessions 
notable for the interesting 
and discussions, The officers of the So- 
ciety were all re-elected as follows: 
Col. W. C. MacDonald, 
Confederation Life, Toronto, Can. 
Vice-presidents, Arthur Hunter, New 
York Life; James M. Craig, Metropoli- 
tan Life. 
Secretary, 
able Life. 
Treasurer, D. G. Alsop, 
Life and Trust, Philadelphia. 
Editor of Transactions, Wendell M. 
Strong, Mutual Life of New York. 


President, 


Robert Henderson. Equit- 


Provident 


The place of the next semi-annual 
meeting in October will be Boston, 
Mass. 


S. A. Joffe, who presented at the meet- 
ing in October a paper on the calcula- 
tions in connection with the American 
Experience Table of Mortality, contin- 
ued a discussion of this subject sub- 
mitting further information supporting 
his hypothesis. In concluding his re- 
marks Mr. Joffe said: 

“If my paper on Gill’s Mortality 
Table has not as yet induced any mem- 
ber of this society to undertake the ver- 
ification of Gill’s figures so as to either 
supplement or rectify my work, it may 
be explained by the fact that Gill’s 
table is looked upon as having now a 
historical interest only (although this 
is an erroneous view, since it is becom- 
ing more and more apparent that Gill’s 
methods were in a great measure util- 
ized by Homans in his work subse- 
quently). But in the present instance 
we are concerned with a table that was 
introduced by the Mutual Life over 
half a century ago and has since become 
one of the most important tables of 
modern times. It would probably be 
beyond human powers to calculate the 
number of hours that have been collec- 
tively expended by insurance cormpanies 
in preparing different tables cf pre- 
miums and of reserves from the Amer- 
ican Experienve Table and in comput- 
ing the premium rates charged and the 
values granted on the individual pol- 
icies issued on the basis of that table. 
For this alone, if for no other reason, 
the American Experience Table de- 
serves on the part of the Actuarial So- 
ciety of America that its members 
should endeavor to trace every figure 
in that table to its original source, and 
I hope that tne few results presented 
here will prove of sufficient interest to 
others to make them enter the same 
field of investigation which appears now 
to give promise of ultimate success.” 

Mortality Surplus. 

Mortality surplus and its distribution 

was discussed by Henry Moir, actuary 


of The Home Life of New York, who 
submitted interesting tables showing 
the absolute and relative amovnts of 


profit from the various sources as shown 
in the Gain and Loss Exhibits of eight 
representative companies during each 
of the last six years. Commenting on 
these tables he said: 

“The figures are interesting, especially 
when read with those given on page 
220 of Vol. X of the Transactions—they 
bring out phases and tendencies in the 
evolution of cur business. Despite the 
larger business of recent years, the 
profit from loading has been diminish- 
ing since 1907. This may be partly 
caused by the increased new business 
(through the heavy expense), but prob- 
ably even more by the lower interest 


rates now in use for reserve purposes. 
Turning to surplus interest, the figures 
are most encouraging and an increase 
from about $22,500,000 to nearly $39,- 
000,000 in six years looks eminently 
satisfactory. However the decreased 
loading and the increased interest are 
both exaggerated by the changed valu- 
ation bases of the companies. In 1907 
four of the eight selected companies 
were using %!4 per cent. interest for 
their new business, whereas three of 
these companies have since changed to 
3 per cent. leaving only one of the 
eight companies now valuing its new 
business at 3% per cent. Moreover, all 
of them have now a larger proportion 
of their total business on a lower valu- 
ation basis, whereby the loadings ap- 
pear less, and the surplus interest cor- 
respondingly greater, while there has 
even been a tendency to change the in- 
terest to a lower rate on some of th 
older policies. 

“The gain from surrenders and lapses 
has taken the course we anticipated. 
There is a minimum below which this 
profit (if profit it can be called) will 
not fall so long as the companies carry 
full reserves for the first year. Since 
under present conditions 10 per cent. 
may be treated as a minimum lapse 
rate in the jiirst year, the full reserve 
of this lapsed business will appear as 
‘profit’ in the Gain and Loss Exhibit, 
although it is no true profit, but may 
rather be viewed as a refund of initial 
expenditures.” 

Mr. Moir discussed in detail the 
profits from mortality, which he showed 
to have been normal in recent years. 
The latter portion of the paper was 
taken up with a technical discussion 
of the modes of distributing mortality 
profits, and by a comparison of the 
mortality of the American Experience 
Table with that of the new Medico-Act- 
uarial Table 2t various ages he showed 
reason for criticising some of the meth- 
ods commonly used. 

“This note is intended to be sugges- 
tive rather than conclusive,” said Mr. 
Moir, “since reasonable equity in surplus 
distribution is attained by different 
companies in widely varying ways and 
any dogmatic attitude on the subject is 
peculiarly out of place. Yet on giving 
careful consideration to the foregoing 
tables, to the premium loadings in gen- 
eral use which are relatively much more 
at older entry ages; to the reduced com- 
missions and expenses after policies 
have been tem or more years in force; 
and to the varying mortality in differ- 
ent classes of policies, I am strongly in- 
clined to the belief that we secure a 
more equitable distribution by merging 
the mortality surplus in the general 
carnings of the company and making 
the allotment in proportion to the load- 
ings than by using the mortality as a 
factor of the cost of insurance under 
cur present reserve bases. The mortal- 
ity profit is here shown to be in general 
e decreasing factor with the increase in 
duration or in age at issue, whereas on 
the contrary the savings from loadings 
increase with duration since commis- 
sions cease and collections become auto- 
matic, while the savings from loadings 
also increase with the age at eatry on 
account of the method cf loading com- 
monly used. 

“These forces therefore, acting in op- 
posite directions, can in the writer's 
opinion be best merged and offset one 
against the other as is done in distrib- 
uting general carnings as a percentage 
of the loadings.” 

Various Papers. 

Arthur Hunter presented a very inter- 
esting paper on the “Effect on Mortal- 
ity of Selection by the Insured; Mortal- 
ity after the Deferred Dividend Period.” 

Emory McClintock read a paper on 
“Charles Gill, the First Actuary in 
America.” Joseph F. Little discussed 
“Total Disability Benefits” and Miles M. 
Dawson read a paper on “Loadings on 
Investment Contracts.” 


The annual banquet of the Society 


was held at the Hotel Astor Thursday 
evening, when Col. MacDonald pz::esided. 





NEIL D. SILLS’ LONG TOUR. 





National President Life Underwriters 
Association Now on Pacific Coast, 
Visits All Associations. 





When President Neil D. Sills of the | 
National Association of Life Under- | 
writers completes his present tour, he. 
will have visited all the life under- | 


writers associations that are members 
of the National Association. President 
Sills is now on the Pacific Coast visit- 
ing the Los Angeles and San Francisco 
organizations and will be in Portland, 


Tacoma and Seattle next week, in time | 


for the big Pacific Northwest Life In- 
surance Congress to be held in Seattle 
during June 2 and 3. After leaving 
Seattle, President Sills’ schedule of 
stops at local associations is as follows 
for the remainder of the month of June: 

13—Fargo, North Dakota. 

14—Duluth, Minnesota. 

16—Minneapolis, Minnesota. 

17—St. Paul, Minnesota. 

18—Sioux Falls, South Dakota. 

19—Fort Dodge, [owa. 

20—Des Moines, Iowa. 

21—Omaha, Nebraska. 

23—Kansas City, Missouri. 

24—Topeka, Kansas. 

26—Springfield, Missouri. 

27—St. Louis, Missouri. 

30—Nashville, Tenn. 

July 2—Knoxville, Tenn. 





NAMES BRANCH MANAGERS. 





Travelers Insurance Company Appoints 
Representatives in its Life & 
Accident Department. 





In appreciation of good work 
formed the Travelers Insurance Com- 
pany has advanced the following named 
to positions of responsibility in its life 
and personal accident branch: C. M. 
Billingsley, manager at Philadelphia; 
C. T. A. Mallalieu, manager at Williams- 
port; T. J. Cummings, manager at 
Kansas City, Mo.; W.S. Warener, special 
agent Cleveland, Ohio; F. C. Worthing- 
ton, special agent Milwaukee and B. 
H. Coley, special agent at the Company's 
home office. 





The United States Life has appoint- 
ed Thomas F. McNauity its general 
agent for Baltimore. 


per- | 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
| | Of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which. is set apart for deferred divi- 
dends, an item ordinarily included in 
| | the surplus account. The payments to 
| | policyholders during the year amounted 
| | to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y. 











UNEXCELLED IN 
| Favorable Mortality 


—AND— 
Economy of Management 
THE 


| Provident Life 


| 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











BERKSHIRE | Liberal Contr 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 


Mass. 


tion for an ag 


W. S. WELD, 





If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 


will be submitted. 


acts to Productive Agents 


ency, if in authorized territory, 


W. D. WYMAN, President 


Superintendent of Agencies 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


| 34 Nassau Street - 


SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 


Not the Company which YOU must introduce, but the Company 
} which introduces YOU wherever you go; 


The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


| GEORGE 7 DEXTER, 2d Vice-President 


Choose a Company good enough 





~ New York, N. Y. 
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pISCOURAGB POLICY LOANS 


ADVICE COMPANIES GIVE AGENTS. 





Borrowing on Policies Means Reducing 
the Protection for Which the 
Policy Stands. 





The life insurance companies are a 
unit in urging their representatives to 
discourage policy loans. The volume of 
loans on policies that the companies 
have made is enormous and the ratio 


is increasing if anything. The effect 
of this is to discount the very purpose 
for which the policy was taken out. It 
is borrowing against the future, re- 
ducing the protection that the insured 
has built up for himself and his family 


and at the same time making a very 
unwelcome situation for the compa- 
nies, because only a very small pro- 
portion of these loans are paid up. On 
this subject the Phoenix Mutual Life 
recently said: 

“While the insured has the right to 
borrow on the security of his policy, 
‘he use of the loan values without due 
reflection constitutes a source of 
danger. 

“Life insurance is usually consider- 


ed as a form of property different from 
any other, by reason of the fact that 
the great bulk of life insurance is 


carried for the protection of those who 
are dependent—for wives, children, 
parents, sisters and other relatives, In 
thousands of cases it represents all 
that is left when the provider is gone. 
In a constantly increasing number of 
cases it means a home to dependent 
ones, means necessities of life and 
sometimes comforts too. 

“Just as life insurance means protec- 
tion for those who are dependent, so 
borrowing on the security of a policy 
means a reduction of that protection, 
and frequently results in entire loss of 
the protection by reason of the _ in- 
ability of the insured to meet the in- 
creased payment. Many policies which 
lapse or become terminated have been 
loaded up with loans so that in a num- 
ber of cases it may be said that the 
first step toward loss of protection is 
the request for a loan. 

“We urge all of our representatives 
to discourage the use of loan values. 
While a policyholder may arrange with 
the company for a loan on the security 
of his policy, he is not in reality bor- 
rowing from the company, but rather 
from his wife or beneficiary—and at a 
time when she or they may be in great- 
est need of the whole amount insured. 

“There is scarcely a person who 
would think of lapsing a fire insurance 
policy on his house or furniture. Now 
how important it is that this same per- 
son should keep his life insurance in 
full force without reducing the pro- 
tection or making the chance of lapse 
greater by borrowing from his policy. 

“Furthermore we would urge you to 
encourage policyholders who have 
mortgaged their policies to repay the 
joan. The company wi!l accept partial 
payments at any time, and also offers 
a plan whereby future dividends will 
be applied toward the reduction of the 
indebtedness provided the insured so 
requests. 


COMPUTING THE PREMIUM. 








(Continued from page 5.) 
as shown by the chart until, at the 
beginning of the fortieth year, only 
three of the original 63,364 persons in- 
sured remained, as shown by the mor- 
tality table. The net premiums paid by 
these ($47.76 by each) yielded a pre- 
mium ineome of $143.28 for the 


fortieth year. To this amount was add- 
ed the balance of the reserve or in- 
Surance fund at the end of the previous 


year, $2,769.34, making the total in- 
Surance fund at the beginning of the 
fortieth year, $2,912.62. This amount, 
improved at 3 per cent. interest, made 
Just $3,000, or precisely enough to pay 
$1,000 to the beneficiary of each of the 





three remaining members, who were 
assumed by the mortality table to be 
dead at the end of that year. Whether 
dead or not, the money was on hand 
to pay each policy in full, for the re- 
serve in Life Insurance is equal to the 
face amount of the policy at age 96. 

It was pointed out that, while in 
order to be absolutely safe it was as- 
sumed that only 3 per cent. interest 
would be earned on the insurance fund, 
it was morally certain that more would 
be earned; also that in any well-man- 
aged company, the deaths would be 
fewer than as indicated by the table, 
thus effecting a saving from that 
source. It is also likely that the load- 
ing will not all be required for ex- 
penses and contingencies; so _ that 
there will probably be a gain from all 
three sources—interest, mortality, and 
loading. Accordingly, the interest 
earned in excess o: 3 per cent., the 
saving effected by reason of a lower 
death rate than that of the table, and 
the saving from loading constitute a 
surplus fund, which will not be needed 
for payment of policy claims, and 
which will therefore be refunded to the 
insured at the end of each policy year, 
in the form of a so-called dividend. 

In the process as illustrated no ac- 
count was taken of expenses, the net 
premium of $47.76 with 3 per cent. in- 
terest being for payment of policy 
claims only. In practice, however, the 
net premium is increased by adding a 
further sum called the loading, which 
is to provide for expenses and con- 
tingencies, the two sums constituting 
the gross premium—the premium which 
the policy-holder pays. 

This demonstration proves than an 
adequate premium, thus computed, and 
paid by each of a large number of in- 
sured lives will suffice for the payment 
in full of the policies carried on those 
lives to the last man, without depend- 
ing upon new blood or taking in new 
members. 

The premium is calculated on the 
assumption that every policy will be 
maintained in force until the death of 
the insured, for the company is obli- 
gated to pay every policy at death and 
must be prepared to do so, should all 
remain to the end. As a matter of 
fact, there is not supposed to be any 
actual profit to the company from 
lapses or withdrawals, for under 
modern policies surrender values are 
allowed to withdrawing members, which 


probable gain from that source. 


are presumably sufficient to offset a 





BLOCK GEORGIA LIFE PLANS. 





Minority Stockholders Object to Change | 
in Name and Engaging in 
Casualty Business. | 





Minority stockholders of the Georgia 
Life Insurance Co. of Macon, have se- 
cured a court order restraining the 
company from changing its name to 
the “Georgia Casualty Co.’ and from 
reducing the capital stock or amend- 
ing its charter. The majority stock- 
holders had voted to reduce the capital 
from $500,000 to $300,000, adding the 
$200,000 to surplus and to conduct a 
casualty insurance business. The stock- 
holders securing the injunction are 
Thomas L. Bell, James M. Holloway 
and James R. Sanders. 








MEN WHO CAN 
DO THE WORK 





are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 
—thoxe who can peotece applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Frep E. Ricwarps, President 


Address ALBERT E. AWDE, Supt., 
| 896 Congress Street, Portland, Maine 














Ordinary Policies in Force Aggregate 
827,137,470 Pounds—Decreased 
Nearly 4,000,000 Pounds. | 





The returns made by the British life | 
assurance companies to the Board of | 
Trade of London, show that during the | 
period covered by the statements, the 
new life assurance business effected by | 
the ordinary British companies consist- | 
ed of 245,137 policies for a total of | 
£ 49,769,241 within the United Kingdom, | 
and 19,886 policies for £8,231,890 out- 
side. The decrease in new business in- | 
side the United Kingdom as compared | 
with the previous returns amounted to | 
2,479 policies for £3,905,478, but the | 
other business increased by 602 policies 
for £487,152. Industrial companies 
within the United Kingdom made re- 
turns showing 7,907,177 policies for 
£76,506,272, while companies establish- 
ed elsewhere did new business in these 
islands amounting to £6,548 policies, and 
a total of £2,606,960 assured. 

The summary of the revenue accounts 
shows that the ordinary companies in 
the Kingdom had a total life assurance 
fund at the beginning of the year of 
£348,209,716, and at the end of £359,- 
775,216, an increase of £11,565,500. The 
income from premiums was £29,703,217, 
and from annuity business £2,271,467. 
The claims were £22,557,498, the 
surrenders £2,404,180, and the annuity 
payments £2,567,360. Management ex- 
penses are put at £2,435,088, and share- 
holders’ dividends at £476,624. The 
figures generally represent increases 
with the exception of the income from 
annuities, commission, and the divi- 
dends (which fell £12,067). The life 
assurance funds of the industrial com- 
panies increased from £46,284,974 io 
£ 49,240,823, and that of companies out- | 
side the United Kingdom from £410,- 
754,416, to £431,986,161, 

The number of life assurances in force 
is given as: Ordinary companies, 2,- 
968,398 for £827,137,470, and industrial 
companies 35,475,381 for £353,109,702. 








Georgia Agents to Meet. 
Members of the Georgia Life Under- 
writers Association will hold their an- 
nual meeting at Savannah, on Friday 
and Saturday of this week. Head- 
quarters will be at the Savannah Hotel. 





BRITISH LIFE BUSINESS. | 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1913..... $61,418,397.99 
SR dévcscéerseses 57,329,587.56 
esctces ecstedsnns 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 





















Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Carleton B. Pray 
Treasurer 


Sidaey A. Foster, Sec. 





Jas. T. Priestly, M. D. 
Medical Director 














The Emblem of Sound Insurance 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience inLife 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 

Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Home Office: 
National Life Bldg., Chicago 











Statement as of January Ist. 


ability. 





PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

Cc. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. Send for our Financial 

t The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live Life Insurance Men of character and 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


LA. 


Its first nine months’ work 




















GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


Insurance in Force (Paid for basi-) - $16,035,731 
Business Written During 1912 - 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


$6,539,980 
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HINTS TO BUSINESS GETTERS 





“The term ‘Commer- 

Commercial cial Life Insurance’ 

Life Insurance means life insurance 

for business’ pur- 
poses and is carried by firms, corpora- 
tons and individuals and is sometimes 
referred to as ‘Joint Life’ or ‘Corpora- 
tion Insurance,’”’ says W. M. Abbey of 
the Great Southern Life in an interest- 
ing discussion of the subject. “During 
the past few years this class of insur- 
ance has so largely increased in the 
North and East that today it consti- 
tutes a very large portion of the busi- 
ness of life insurance companies oper- 
ating in those sections of the country 
and is now attracting the attention of 
conservative business men all over the 
South. 

“Primarily life insurance for business 
purposes is to secure indebtedness or 
to enhance the credit of firms, corpora- 
tions or individuals to enable them to 
enlarge and protect their operations. 
The method of doing this is by carrying 
insurance on the members of a firm or 
the business heads of a corporation 
and payabie to the firm or corporation 
and, in the case of an individual, to 
his estate. As this character of in- 
surance is for the protection of the busi- 
ness, the policies are made payable 
direct to the firm, corporation or to 
the individual’s estate and the pre 
miums are treated as an expense item 
in the same manner as is fire insurance. 

“The cost of commercial life insur- 
ance varies with the ages of the insured, 
but the average net costs amounts to 
approximately 1 per cent. per annum, 
which is on a parity with fire insurance 
and is far more essential. 

“The conservative banker would 
hesitate to loan money to a firm, cor- 
poration or individual that did not 
carry fire insurance on a building or 
stock of merchandise. A building or 
stock of merchandise may never burn 
up but individuals are certain to die 
and, therefore, the banker considers it 
bad policy to loan money to those that 
earry sufficient life insurance 
to cover their obligations as this is 
the only certain method, in the event 
of death, of provding ample cash at the 
time it is most needed. The lives of 
the executive heads of a firm or cor- 
poration constitute a more valuable 
asset to the business than does a build- 
ing or stock of merchandise, and should 
be iveured.” 


do not 


- . - 
“Life insurance has 

Practical progressed and expand- 

Talk to ed with the passing 
New Agents years until it has be- 

come recognized as the 
financial institution in the 
world,” says J. F. Wellington, 
superintendent of agencies of The 
Louisiana State Life. ““Many years ago 
the field torce of every life insurance 
company was an asylum for human 
derelicts of all kinds and descriptions. 
After a man had failed to make a liv- 
ing in all other lines of business he 
took up life insurance as a last resort. 

“Time, that great old solver of 
abstruse problems, has demonstrated 
that a man who is not the possessor of 
more than ordinary ability is a rank 
failure in the life insurance field. The 
solicitor of to-lay, instead of being a 
broken reed snaken by the winds of 
adversity and a relic of better days, is 
more apt to b@ young, active, ambitious 
and enthusiastic, a college graduate 
perhaps, who has been attracted to 
work by the splendid opportunities it 
offers for personal profit and advance- 
ment. There is no top to the ladder of 
life insurance. Every man connected 
with it is in line of promotion at all 
times according to his merits. 

“You owe no man an apology for be- 
ing in the life insurance business. Its 
precepts and its principies are founded 
upon the Universal Brotherhood of Man 
and upon man’s belief in himself and 
his fellow-being. It teaches economy 
and prudence 2nd promotes prosperity. 
It spreads the mantle of protection 
over the weak and the distressed. It 


greatest 


civilized 


emphasizes th2 constitutional right of 
every civilized being to engage in the 
pursuit of life, liberty and happiness. 
It is the one institution in all the world 
that freely gives the wage earner as 
much for his cne hundred cenis as it 
does the millionaire for a dollar. Its 
representatives stand just as high so- 
cially, morally, financially and intel- 
lectually as those of any business or 
profession eniploying an equal number 
of men. 

“Those of you who are just enter- 
ing the life insurance field should keep 
it uppermost in your mind that you 
represent the grandest calling known 
to mankind. The man who success- 
fully preaches the gospel of life in- 
surance does more than any other mor- 
tal to prevent poverty in old age, to 
rob the bawdy house of its prey and 
cleanse the gutter of its victims, to 
counteract the lure of the gambling 
den and the saloon, to eliminate ignor- 
ance and crime, to remove the neces- 
sity for degrading employment and 
evil associates and to upbuild and up- 
lift humanity by providing a compe- 
tency for the bereft widow and an ed- 
ucation for the sorrowing orphan. 

“The future is in your hands. Make 
of it what you will. I sincerely hope 
that you will so conduct yourselves, 
that, when you reach the final day of 
reckoning, you can truthfully say you 
have lived up to the following bit of 
philosophy as outlined by Abraham 
Lincoln: 

“IT do the very best I know how, 
the very best I can; and I mean to keep 
on doing so until the end. If the end 
brings me out all right, what is said 
against me won’t amount to anything. 
If the end brings me out wrong, ten 
angels swearing I was right will make 
no difference.’ 

“Above all else never forget that you 
represent the Louisiana State Life, a 
Company upon whose escutcheon there 
is no stain, and that you are expected 
to maintain its purity unspotted before 
the world.” 

* * * 


“First, get in touch 


Some with your man in the 
Pointers on easiest, most offhand 
Selling and natural manner,” 
Says a practical field- 

man in the New York Life Bulletin. 
“Each agent has ways of doing this 


that are peculiarly his own; advice is 
hardly needed on this point. 

“Second: Don’t fire at your man, first 
off, the fact that you are a life insur- 
ance agent—not because you are 
ashamed of it, but because it isn’t just 
now the most tactful way of getting at 
him. Very early in the conversation do 
try to make some remark like this: ‘l 
don’t know how business is with you, 
sir, but I congratulate myself that the 
business I am engaged in can’t be 
seriously affected by trade conditions or 
tariff talk.’ 

“The man can 
in reply, ‘Indeed, 


scarcely help asking 
what is your busi- 
Even then, don’t answer ‘life 
insurance,’ but do answer, ‘Well, I 
suppose you would call it iife  in- 
surance, but I don’t, because if I were 
selling life insurance as it used to be 
sold five or ten years ago I couldn’t 
make $1 a day. The fact is that in 
place of offering a man a life insurance 
policy, under which he had to die be- 
fore his family could receive any re- 
turns on account of the loss of his 
money-earning power, I can give him a 
contract to-day with disability and in- 
stalment payment benefits, guarantee- 
ing to his family or business a stated 
amount of cash every year for ten 
years if he becomes permanently in- 
capacitated. 

“These annual cash payments can be 
used to pay the premium on an old 
policy for ten years, or they can be 
used to complete the payments on a 


ness?’ 


home, or to pay the expenses of educat- 
ing children, or. to provide the necessi- 
ties of life for a mother, father, or an 


| 
invalid relative. These are a few of the 
reasons why men who are already in- 
sured, and those who are not insured, 
should apply for some insurance under 
the new form. 

“You make deposits with my com- 
pany as you would in a savings bank, 
and the company guarantees to loan 
you money under the contract at a fixed 
rate of interest, six per cent., with the 
privilege of additional insurance to 
cover the loan, so as to make good the 
original protection at very small cost. 
In addition, the company (being a 
purely mutual one) guarantees to pay 
the insured his full share of the divi- 
dends that the company has earned 
while he has been a member of it. If 
the man having one of these contracts 
should happen to die the day after he 
took it out, or at any time while he is 
making the deposits, the estate gets the 
full face value of the policy in cash, 
which in many a case is six, eight or 
ten times the amount of the deposit he 
is making. 

“You see, so many people hesitate to 
make an investment for fear of loss 
and at the same time feel they cannot 
afford to take life insurance, that such 
a contract as I offer, combining these 
many features at practically the price of 
one, is- bound to sell like hot cakes, 
especially when it is backed by a com- 
pany that has been through nearly all 
the panics that this country has ever 


seen, that is 68 years old, and is the 
largest institution of its kind in the 
world. 


“You see, therefore, why i can truth- 
fully say to you that I am in a busi- 
ness that isn’t affected by any one of 
the causes that interfere with ordinary 
trade.” 

* . * 
“After all is said and 
The Man done, it is a great sat- 
Who Knows isfaction to deal with 
His Business. the man who under- 
stands his business,” 
says Vice-President Buckner of the 
New York Life, “You and I know this 
from our experience in dealing with 
others. We may give our patronage to 
the ‘good fellow’ for a time because 
we like him, but finally the man of 
merit wins. It’s the man who knows 
his business in our line, if he works as 
he should and as he’d work in any 
other business, who finally gets into 
partnership with prosperity and tastes 
the fruits of success—through Nyliec 

checks and otherwise. 

“Time was when good fellows, high 
rollers, big spenders, got most of the 
orders. They thought they had to en- 
tertain and give their customers a high 
old time in order to get the business 
and round up the applications. 

“But that no longer goes. The ‘good 
fellow’ now-a-days doesn’t hold his posi- 
tion long. He keeps changing. The 
world is better in this respect than it 
used to be, Business requirements are 


stricter to-day than they used to 
be. People are wiser now than 
formerly, and ‘business is business’ 


with persons who know their business. 

“The man who is earnest, keeps a 
clear head, studies his work, treats 
people right, does his business on the 
level and becomes proficient, is the 
man who gets and stays in the coterie 
of successful writers in this Company’s 
Clubs, and sees the wisdom of his 
course when the Nylic checks come in. 

“The ‘good fellow’ at 50 ig a has-been 
and is lucky if he is working for some 
one else on a salary of forty a month, 
instead of being in business for him- 
self. 

“Make people respect you for your 
brains not simply like you because you 
are a ‘good fellow.’ Don’t misunder- 
stand me. There is a necessity, and a 
large one, in life insurance, for good 
fellowship—the quality that goes far 
toward attaching and warming people 
to you and getting them to do as you 
wish. That's all right. The ‘good 
fellow’ who is mentioned as not desir- 
able is the one to be found where there 
is eating and drinking and gaiety. He 
is usually working for others, not for 
himeelf. 











Join the 
Money Makers 





JAS. A. STEPHENSON 


PRESIDENT 
DALLAS, TEXAS 











North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 
tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 


that DO SELL. 
We Are The Agent’s Company 
HOW? WHY? Write, or 
Call and See 
G. M. NETTLESHIP, 
Manager of Agencies, 


1333-7 Real Estate Trust Bldg., 
Philadelphia, Pa 








THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers 


splendid commission 


unexcelled Policies and 
contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 











E. P. MELSON 
President 


JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 
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KEEPS IN TOUCH WITH AGENTS. 





That’s the Secret of Many an Assist- 
ant’s Success—Points on Secur- 
ing Ordinary. 





The assistant superintendent, by 
kecping in close touch at all times 
with the members of his staff, by cultt- 
yating their confidence in him through 
dealing frankly and openly with each 
one in all matters affecting his inter- 
ests, will have laid the groundwork for 
than harmonious co-operation in the 
assistancy that is essential to steady 
prozress in the production of Ordinary, 
according to the plan of Assistant J. 
Findlay of McKeesport, Pa., who has 
made a success with The Prudential. 

He will at frequent intervals confer 
wit his agents as individuals, thus 
acquainting himself with the actual 
conditions of each debit under his 
charge, as Well as the progress being 
made in the gaining and closing of 
prospects. The assistant in this way 
Ww get a clearer conception of the 
ability of each agent and know better 

obstacles and difficulties he is 
meeting. He will thus be in a position 
to make helpful suggestions. The in- 
terest thus manifested in each man’s 
progress will inspire in that man a 
greater interest in his own success. 

e process of securing Ordinary may 
be reduced to three distinct opera- 
tions: First, securing the prospect; 
second, developing the prospect to the 
point of closing; third, closing the 
cas Most men are stronger on one 
or more of these points than on all 
The discerning assistant, noting 
this, will apply his personal efforts 
chiefly to the point where help is most 
needed, thus conserving his own ener- 
g more effectively and at the same 
ti rounding out the efficiency of 
each staff unit. 
ways bear in mind that nothing 
worth while is ever accomplished with- 
out effort and that intelligent effort is 

rice of success, 


> 





HAVE FEW FINALS AS POSSIBLE. 





A Sound Practice for the Agent Who 
Would Make a Success of His 
Work. 





Vhat are the chief things that go to 
make a Man a success as a superintend- 
ent or manager? Many men would 

er the question in many different 

ys, but A. EK. Hopkins, superintend- 

ent for the Life Insurance Co. of Vir- 

ginia, at Evansville, Ind., gives some 

pointers based on personal experience 
in the followirg: 

The first is that a superintendent Or 
manager shoula be on the alert at all 
times to avoid and have as few finals in 
his district as possible. To avoid finals 
in the district. a superintendent should 
watch the progress of his agents care- 
fully, and if he should find one or more 
of them off claiming and he thinks théy 
need some help, he should not hesitate 
at any time to go out in the field, and 
assist them in writing their business, 
and putting them back on claiming. 
ly doing this, when you find you have 
the time, you will in lots of instances 

e a final and a decrease on the debit 
caused thereby. 

Second. The superintendent, to 
make the inerease that the Company 
allots his district, should figure out 
about the amount of the new business 
that should be written each week, and 
then place it up square before his staff 
and make them know that without that 
much new business secured each week 
that the district could not possibly 
make the increase that the Company 
had allotted the district. 

‘And after once getting your staff in 
the habit of writing the allotment you 
give them, they usually do it, at least 
I find this to be the case in my district. 
And a superintendent at all times 
should keep his staff as much en- 
couraged as possible, and keep up as 
much enthusiasm among his staff as 
possible.” 


“rules himself and have his men do the 


MUST BE UNITY AMONG STAFF. 





How Best to Make Industrial Increase, 
One of the Great Problems of 
Every Superintendent. 





How can I best make an industrial 
increase? This question is before 
every superintendent and assistant. 
The experience of others shows that 
it is all a matter of management and 
personality. Discussing this subjeci, 
M. C. Dickson, assistant superintend- 
ent for the Life Insurance Co. of Vir- 
ginia, at Anderson, S. C., says: 

“My observations and experiences 
have taught me that to accomplish 
this the manager must have the com- 
bined and hearty support of every 
member of hig staff of helpers. With 
such an organization he may feel as- 
sured that increase in his district is 
certain. 

“In order to secure this organization 
he must have these qualifications: 
Energy, enthusiasm, uprightness, loy- 
alty and thrift, Armed with these he 
may readily inspire his helpers with a 
desire to imitate hig example. 

“By constantly reading some of the 
valuable insurance magazines now pub- 
lished, he can give his men many use- | 
ful hints, also keep himself informed | 
as to the ideag and tactics of other 
insurance men. 

“By having ‘fixed rules in his office; 
for instance, requiring the men to re- | 
port at the office promptly at 8 o’clock 
in the morning, that each member may 
be present when instructions are given 
for the day, thereby giving them an 
equal start. This will show who the 
laggards are and spur them on to better 
work. : 

“There are other suggestions I wish 
to make, viz.: Endeavor to have each 
man write new business every day in 
the week; even a 5-cent application 
makes a score for the day. Make col- 
lections on all applications when writ- 
ten, filling them out carefully. They 
should be turned in to the superin- 
tendent on the morning of the follow- 
ing day. Promptness and close at- 
tention to making calls for collections 
are the secrets of how to hold down 
arrears. Agents should be advised not 
to discuss neighborhood gossip or poll: 
tics. (Neatness of dress must be ip- 
sisted upon. 

“If every manager will practice these 








same, he will make better increase. 
A manager who sits in his office and 
expects people to come in and talk 
insurance will never get the desired 
results. He must do what he requires 
of others. A little encouragement from 
the manager does much good. I have 
practiced these rules and found them 
to be satisfactory.” 








Make Collections 100 Per Cent. 





This is your thermometer of pro- 
gress. It should be watched when you 
make out your account; this import- 
ant feature should be of great con- 
cern to you. If the thermometer is 
running high you can pat yourself on 
the back. If it is running low there 
is danger lurking and you should seek 
it out and put it to rout. The ther- 
mometer can only be kept at the hun- 
dred mark by a_ constant, con- 
tinuous, concentrated effort. Your 
point of attack is every policy-holder 
on the debit who is in arrears, and 
persistence in substantial collections on 
all new business. This and this only 
will keep your collections up to the 
standard of the . successful insurance 
man. 

Early in the year is the time to get 
your collections up to 100 per cent. and 
keep them there. You can not afford 
to lose any time now in this important 
feature of your work. Make that ac- 
count of yours a meritorious one every 
week of the fifty-two throughout the 
year.—Public Savings Life. 
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Editor W. W. Archer, who gets 
How out the interesting company 
They paper for the field men of the 
Did it Life Insurance Co. of Virginia, 
asked: the successful agents to 
write out “How I Succeeded as Agent” 
and some very interesting and istruc- 
tive material was secured. There is 
nothing that so inspires a man who 
has become weak in enthusiasm for 
his work and determination to accom- 
plish, as the actual experience of others 
who have succeeded. The discouraged 
man instantly asks, “How?” The 
“how” is told in these experiences 
Editor Archer is doing a most helpful 
thing for the staff of his Company, not 
only in showing the modest agents how 
to become leaders, but in giving to 
those already successful, hints on how 
to achieve greater success. 


The American Underwriters pocket 
chart showing the operations of the 
Life Insurance companies for the year 
ending December 31, 1912, has been 
issued by the Thrift Publishing Co., 
New York, Price 25 cents a copy. 


Did you ev ask yourself: 

Did You How much can I make 

Ever Ask out ol thi business?” 

Yourself? What is tmost Ca 

pacity What ire the 
biggest results I am capal f What 
is my limit? Did you ever give | 
self a fair demonstratio1 Did you 
ever try show yoursell 
much you could do—working 
your high ressure—in a montl 
1 we na day? 

Were the results to your liking? Did 
you-reach a mark that you were will- 
ing to call your best? Were you satis- 
fied with yourself Are you doing this 
every day? Ar you giving yoursel 
the opportunity you are entitled to 
Are you getting from yourself a fair 


show ?—lIllinois Life Bulletin 


A law has been enacted in Minn 
sota prohibiting the issuance of lif 
insurance policy which does not pt 
vide that a company may defer th 
granting of a policy loan or cash sur- 
render value for < period of six days. 


. ee ae 
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COMPENSATION VS. POLITICS. 





In vetoing the workmen’s compensa- 
tion bill that was passed by the New 
York legislature, Governor Sulzer in- 
dulged in some generalities that were 
not likely to fix upon him obvious and 
explicit reasons for his action. In so far 
as he did give reasons for disapproving 
the bill, he showed himself inconsist- 
ent with his own statements. He said 
that as workmen’s compensation was 
not a political question, politics should 
not enter into the matter. Yet, his 
stand was obviously due to the attitude 
of the ! ¢ politicians toward the bill. 
He said practically in so many words 
that he disapproved the bill because it 
did not have the endorsement of labor. 

The bill prepared by the senate com- 
mittee, which had the endorsement of 
the superintendent of insurance, pro- 
vided for several optional methods of 
supplying the compensation and was 
broad enough to suit the varied inter- 
ests of different industries and at the 
same time furnishing dependable com- 
pensation. The leaders in New York 
State of the American Federation of 
Labor stood out, not for a measure that 
would suit all the interests involved, 
but for the exclusively political idea of 
a State insurance fund and _ the 
elimination of the liability insurance 
companies. 

The compensation bill passed by the 
legislature was satisfactory to all but 
these labor leaders. They fought for 
the State fund and the elimination of 
the liability companies, and in this 
they are evidently sustained by Gov- 
ernor Sulzer. An adequate and tried 
compensation system is not the issue. 
It is political opportunity, with the 
operation of the proposed State insur- 
ance fund as the prize. 

The special session of the legislature 
will evidently have for consideration 
again the Federation of Labor bill 
and it will have the additional strength 
of the Governor’s intimation that he 


will not approve a compensation bill 
that does not have the endorsement of 
the labor followers. He has nothing to 
say about refusing to sign a bill that 
has for its object the elimination of 
an entire line of business in this State, 


when such action, would be unneces- 
sary, injurious and absurd. Suitable 
and dependable compensation for work- 
men hag ceased to be the issue. It is 
now a question wholly of politics. 





ADEQUATE FRATERNAL’ RATES. 





The Holt case in Illinois, in which 
the Knights of Phythias was sustained 
in its action to require adequate rates 
from the members, is one more step 
in the elimination of the old fraternal 
idea. There is one sound basis for in- 
surance and that is the one on which 
the old line life insurance companies 
operate. In all the experience of fra- 
ternals numberless schemes have been 
tried to give benefits to members of 
these organizations at a cost less than 
the cost of old line life insurance. One 
after another these ambitious attempts 
have been proved futile. 


The experience on life insurance is 
known. It is a definite quality that can 
be reckoned with. Sooner or later, and 
it is more often sooner, every organiza- 
tion attempting to furnish insurance 
must get on that one sound basis of 
adequate provision to meet the certain 
claims upon it. 

The great aggregation of fraternal 
members in all their strength of num- 
bers and purpose, has not been able 
to defy. exact actuarial science. They 
are a disappointed army. Refusing 
sound life insurance, they must make 
themselves over into sound life insur- 
ance itself. ISvery little while some 
indignant member takes his grievance 
into court but the end is always the 
same. The 2ld promises do not hold, 
because you cunnot make an organiza- 
tion do the impossible. They doubt- 
less did the best they cculd. The only 
wonder is that fraternalism has been 
so long in admitting that the only basis 
for sound life insurance was in ade- 
quate cost. 





REVISING POLICIES. 





In a letter reproduced elsewhere, 
“Underwriter” raises the interesting 
question as to who will be the first to 
come forward with a revised liability 
policy, adjusted to meet the present 
legal status of the contract and pre- 
vailing conditions in the business. Ex- 
perience in other lines seems to indi- 
cate that, although it is a very simple 
matter to bring out a new policy, re- 
vising an old one, especially if it has 
come to be in more or less general 
use, requires courage and some re- 
sourcefulness. 

The efforts to eliminate “frills” from 
personal accident policies have not 
been very successful to date although 
the opinion is quite general that the 
“frills” should go. This phase of the 
question, dealing with those additions 
to the policy that are more or less 
harmless and have, perhaps, no use 
except in competition, seems to be the 
least important element aithough 
equally difficult to correct. If the lia- 
bility contract in use to-day harbors 
serious legal flaws, or if the compa- 
nies have read into it in practice, con- 
ditions that operate to their disadvan- 
tage, they cannot be corrected too 
quickly. The whole tendency of liabil- 


COMMISSIONERS AT CHICAGO 


SUB-COMMITTEE DISCUSSES LAWS. 








Against Profit Sharing Basis for Cas- 
ualty Companies—Fire Insurance 
Matters Considered. 





A meeting of the sub-committee of 
the committee on laws of the National 
Convention of Insurance Commissioners 
was held in Chicago to consider pro- 
posed measures. Those present were 
Commissioner J. A. O. Preus, of Minne- 
sota, chairman of the committee; C. A. 
Palmer, of Michigan, chairman of the 
executive committee, and S. W. Mc- 
Cullouch, of Pennsylvania. A bill pro- 
hibiting health and accident companies 
from compensating any of their officers 
or agents On a contingent or profit- 
sharing plan was discussed and gen- 
erally favored. 

Most of the time of the meeting was 
devoted to discussion of proposed uni- 
form legislation for the regulation of 
mutual fire insurance companies. A 
number of representatives of the mu- 
tuals were present and it was found 
that they had authority to speak only 
for their own concerns and that no or- 
ganization had been formed which could 
represent the mutuals in general in any 
negotiations. The general outlines of 
the suggested measures were discussed 
and it is understood that the mutuals 
will appoint a committee which can 
represent them in future sessions. 

Various plans for making possible 
the covering of all the hazards of auto- 
mobiles in single policy were consider- 
ed. Michigan has a law permitting the 
organization of stock companies to 
write all the hazards incident to the 
business, but some members of the 
companies felt that the minimum capl- 
tal stock requirement was not adequate 
to cover so many varying hazards. 
Sentiment was developed in favor of 
permitting casualty companies, whose 
charters permitted them to cover all 
risks, to write the fire hazards, provid- 
ed they have a minimum capital of 
$500,000. 





The Health of the Worker. 





The Metropolitan Life is now issuing 
under the direction of Sixth Vice- 
President Lee K. Frankel, a new pub- 
lication, called “The Health of the 
Worker.” In explaining its purpose, 
Dr. Frankel says: 

“We believe this to be one of the 
most valuable publications which the 
Company has issued. Its primary pur- 
pose is to educate workingmen regard- 
ing the sanitary conditions which they 
should find in the shops and factories, 
in which they are employed. When 
workingmen thoroughly understand the 
value of hygienic factory conditions, 
they will readily co-operate with em- 
ployers to bring such conditions about.” 





“Legal Decisions on Policy Forms.” 





Of decided value to fire underwriters 
is the concise digest of decisions on 
policy forms, handed down by the 
courts of New England and New York 
during the past year. The work is 
done with a high degree of intelligency 
by George L. Genung, who appreciates 
the particular interests of fire insurance 
men. The book, which retails for $1 
per copy, may be had of its publisher, 
the Underwriter Printing and Publish- 
ing Company, New York city. 


ity insurance is to broaden the respon- 
sibility of the company. Claims that 
at one time -vould receive only humor- 
ous consideration by the company, are 
being adjusted in these days. The lim- 
itations of the old employers liability 
contract are being eliminated by work- 
men’s compensation. 





OF PERSONAL INTEREST 











President Artemas R. Roberts of the 
Amicable Life Insurance Co., of Waco, 
‘lexas, although a man of broad in- 
terests, is a profound student of life 
insurance. He knows the business in 
its every phase and no action is taken 
in connection with the Amicable Life 
without his “O. K.” Most companies 
have to depend on separate officers for 
the different branches of the business. 
There is generally the general directing 
executive, agency Manager, actuary, 
ana also a well informed nnancial man. 
The Amicable Life is fortunate in hay- 
ing all of these in President Roberts, 
for in addition to getting this con- 
centrated efficiency, it saves several 
high priced officers salaries. President 
Roberts acquired his exceptional 
capacity by experience and hard study. 
His private library devoted to the one 
subject of life insurance is probably 
the most complete private collection in 
the country. 

“Some Phases of Accident Insuranc: 
and the Doctor,” was the subject of an 
interesting paper read by Dr. F. J. E. 
Tetreault at the monthly meeting of 
the Orange Mountain Medical Society, 
which was held in the rooms of the 
William Pierson Medical Library Asso- 
ciation last week. Dr. Tetreault repre- 
sents the Mutual Life, the American 
Surety and several other companies 
covering a large territory around the 
Oranges. He stated that a clear and 
comprehensive answer to the question 
“What Is an Accident?’ would be 
warmly welcomed in the claim depart- 
ment of every accident insurance com- 
pany. Mr. Tetreault said that the most 
important single element in the con- 
sideration of accident claims by in- 
surance companies was the unfavorable 
attitude of attending physicians, as they 
alone can without injustice be held re- 
sponsible for inspiring nearly all of the 
claims which prove to be troublesome 
to insurance companies through sug- 
gestions made as a result of their strong 
desire to please rather than arouse the 
opposition of their patients. 





David W. armstrong, Jr., general 
agent in New York for the New Eng- 
land Casualty Co. has been made one 
of the leaders in the fusion movement 
for the next municipal election cam- 
paign. Mr. Armstrong was a member 
of the campaign committee of the 
Progressive Party in the last election. 





Charles A. Lung has been appointed 
assistant secretary of the Niagara Fire. 
Mr. Lung has been with the company 
for twenty years and has_ been 
assisting Secretary Dewey in the un- 
derwriting in the middle department 
and Southern States. 





Louis H. Martin, president of the 
Rough Notes Co. of Indianapolis, pub- 
lishers of Rough Notes, died at his 
home in Cincinnati last week. Mr. 
Martin was advertising manager for 
the Globe-Wernicke Co. of Cincinnati. 





May 1 marked the completion of fifty 
years of unbroken service with the 
Pheonix of Hartford, by Theodore 
Spear, of Lovejoy and Spear, managers 
of the Company’s Western department. 





General Manager Charles H. Holland, 
of the Royal Indemnity Co. has started 
on a six weeks trip as far as the Pacific 
Coast, visiting the agencies of the com 
pany. 





Vice-president W. H. Harris of the 
Fidelity & Deposit Co. of Baltimore, is 
on a trip through the West visiting the 
agencies of the company. 





J. H. Richards of San Francisco has 
been appointed California general agent 
for the German of Peoria. 
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1) MAKE AGENTS QUALIFY 


WEST VIRGINIA’S A’S REQUIREMENTS. 
Insurance Commissioner Darst An- 
nounces Stricter Provisions in 
Licensing Agents. 

Stricter provisions for the licensing 
of fire insurance agents in West Vir 
ginia will be enforced hereafter accord- 
ing to an announcemert made by In- 
surance Commissioner J. S. Darst. In 
discussing the new conditions he says: 
“In accordance with the authority 
given by Sec. 15d, revised insurance 
laws, the Insurance Commissioner will 
undertake to improve the agency stand- 
ards in West Virginia. The methods to 
be used are not new, but the right to 
apply them in West Virginia has here- 

tofore been lacking. 

“They will consist in: 

“(1) Requiring the application for 
appointment of a new agent to be ac- 
companied by properly executed an- 
swers to questions tending to establish 
the fitness—the competency ana trust- 
worthiness—of the agent. 

“(2) Revoking the license of agents 
who do not measure up to a proper 
standard of competency and trus cited 
iness 

“To accomplish much along this line 
will require the active co-operation of 
those who have the best interests of 
insurance and the public, at heart. Un- 
less we can obtain proper information 
in regard to violations, we can take no 
action. We, therefore, solicit the sup- 
port of all local and State organizations 
in this work. The agents themselves 
are in a peculiarly advantageous posi- 
tion for obtaining information concern- 
ing improper practices and applicants 
for licenses. Any information they 
may file with us will be given careful 
attention, whether it be in regard to a 
violation or the fitness of any one for 
whom they have reason to believe ap- 
plication for license will be made. 

“Our attitude concerning the writing 
of fire insurance is fairly well known, 
but it may be well to here state it 
briefly again. 

“Through the fire marshal’s depart- 
ent and from other sources, we are 
constantly brought face to face with 
the evils of over-insurance and its gen- 
eral prevalence of this State. An offi- 
cial of one of our flourishing cities has 
recently stated that at least 90 per cent. 
of the property of his city is over-in- 
sured. The fire loss in that region has 
been so overwhelming that many of the 
companies will no longer take risks 
there and others are contemplating 
withdrawal. 


“We have no sympathy with the 
agent who is content to write the risk 
from his office chair for the ameunt re- 
quested, with the idea that there is 
plenty of time after the loss to ascertain 
the value involved and the moral char- 
acter of the insured. 

“Agents are well paid for their ser- 
vices and they should do their duty to 
their companies and to the public. If 
they are not willing to do this they 
must step aside for others who are will- 
ing to earn their compensation. 

“So far as the qualifications of 
agents are concerned I believe the pub- 
lic is better served by the honest plod- 
ding conscientious agent who attempts 
to inspect his risks and place proper 
values on them, although he may not 
know every detail of his policy than by 
the technically perfect agent who pays 
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“Newark and Trenton, 


little or no attention to the kind of risk 
he is accepting. 
“Our laws are not retro-active, but 
the endeavor of this Department "after 
May 7th, will be to use whatever in- 
fluence and power it may have to stamp 
out the evil cf over-insurance. We hope | 
that every fire insurance agent will | 
give this subject his earnest thought.” 





MADE MANAGER OF POTOMAC FIRE | 
T. C. Moore Also Elected Vice-President | 
of Company—Wiil Transact 
Regular Agency Business. | 


Thomas C. Moore has been elected | 
vice-president and manager of the Po-| 
tomac Fire, of Washington, D. C. and! 
will assume the connection July 1st. | 
The Company is one of the old and | 
highly respected fire insurance organ- 
izations of the District of Columbia tol 
which territory it is now restricting its 
operations. 

It is Mr. Moore’s idea to conduct the 
Potomac along thoroughly approved 
lines, entering it in the regular agency 
field, and as a member of all governing 
organizations. 

At present Mr. Moore is superintend- 
ent of agents for the German-American 
in Canada, a position he has held with 
complete satisfaction to the Company 
for the past five and a half yezrs. 

Prior to going with the Cerman- 
American he was agency superintend- 
ent for the United States branch of 
the Aachen and Munich of Germany, 
before that in turn being identificd with 
the Western department of the Royal. 
He began his insurance career as a 
junior clerk in the office of the Duluth 
Inspection Bureau subsequently going 
to what is now the Manley-McLennan 
agency. 

His training has been an admirable 
one, and he bas made the most of it. 
Of a rugged type, physically and men- 
tally Mr. Mocre is well equipped for 
the work of placing the Potomac among 
the business getting companies of the 
fire insurance world. 


RERATING IN NEW JERSEY. 


Matter of Preparing an Equitable 
Schedule by no Means an 
Easy One. 

Those in touch with the 
field are puzzled over the 
lem, which must speedily be solved. 
If schedules in force in Jersey City, 
where large mer- 
cantile structures of recent crection 
were applied to the older buildings in 
cities like Morristown, Dover and the 
like, the result would be a sharp ad- 
vance in rates, which the assured 
would resent. How to harmonize the 
various schedules so as to produce a 
rate just to insurer and insured is the | 
question that is worrying underwriters 
not a little just now. 


New Jersey 
rating prob- 











S. E. U. A. MEETS NEXT WEEK. 
Executive Committee Meets Tuesday 
and Holds Annual Meeting Wednes- 
day at Atlantic City. 





The South Mastern Underwriters’ As- 
sociation will hold its annual meeting 
at the Marlborough-Blenheim, Atlantic 
City Wednesday May 28. The execu- 
tive committee will meet the previous 
day at the same place, It is reported 
that President H. R. Bush is practically 
certain of re-clection as his first term 
in office has heen marked by great effi- 
ciency. 


California Agents to Gather. 
Members of the California State As- 
sociation of Local Fire Insurance 
Agents will hold their sixth annual 
convention at Los Angeles to-morrow. 
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to be the Continental. 

; Home Office Western Office 

H 80 Maiden Lane, New York 332 South La Salle St., Chicago 
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Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 
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Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 
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+ Home Office Western Office 
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i HENRY EVANS, President 
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FIDELITY (FIRE) UNDERWRITERS & 

+ OF NEW YORK 3 
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Ri Backed by almost illimitable re- & 

f sources, the Fidelity Underwriters 

H policy is the strongest fire policy & 

| issued today. t 

f Gross Combined Assets....... $42,215,116 : 

Hi Policyholders’ Surplus......... $23,589,661 ‘ 

F Home Office Western Office + 

Si} 80 Maiden Lane, New York 332 South La Salle St., Chicago 
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REPORT PREPARED. 


Special Committee of Suburban Fire 
Insurance Exchange Suggests Rem- 
edies for Present Evils. 


It is generally understood that the 
Committee of Seven of the Suburban 
Fire Insurance Exchange, that has 
been working for sometime in an effort 
to formulate a plan that would check 
excess commissions and other evils 
more or less prevalent in the territory 


has formulated its report, and a special 
meeting of the association will shorfly 
be called to consider it. 


The personnél of the committee is 
such that its conclusions are sure to 
be given very earnest attention. and it 


is to be hoped the Exchange members 
generally will adopt and heartily sup- 
port the proposed plan and thereby 
eliminate methods in the business that 
have become almost intolerable. 


UNDERWRITERS NOT WORRIED. 


Paterson Strikers Have Shown no Dis- 
position to Fire Silk Millis 


of the City. 

Although interested in the strike of 
the Paterson, N. J., silk mill workers, 
underwriters are not alarmed over the 
situation and are showing no disposi- 
tion to cance! risks in the affected dis 


tricts now 
While the 
of it at 


upon their books 
labor element, or a portion 
least pronounced in 


shows a 


clination to violence, even the most 
vicious of the strikers have refrained 
from burning property, realizing doubt- 
less that the destruction of the mills 


would simply mean the lessening of 


their means of gaining a living 
The only foar underwriters have is 
the moral hazard in stores dependent 


strikers whose 
been cut off 


for their trade 
incomes have 
for months. 


upon the 
practically 
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FIRE PROTECTION. 


ROBERT D. KOHN NEW PRESIDENT. 





Broader Campaign Planned for Ensuing 
Year—Retiring Pres. H. L. Phillips 
Discusses Fire Protection. 


All phases of toe subject of fire pre- 
vention were discussed at length at 
the seventeenth annual meeting of the 
National Fire Protection Association 
held in New York last week. The ses- 
sions, which were held in the assembly 
room of the Metropolitan Life Insur- 
ance Co.’s building, were attended by 
architects, engineers, insurance men 
and representatives of many allied 
businesses and professions that are in- 
terested in fire protection. At the clos- 


ing session the following officers were 


elected: 

President, Robert D. Kohn of New 
York. 

Vice-President, Frank M. Drake, of 


Kentucky. 
Secretary treasurer, Franklin H. 
Wentworth of Massachusetts. 
Executive committee for one year: 
Rudolph P. Miller of New York, Elliott 
Middleton of for three 
James Virginia; W. 


Tennessee; 


McFall, of 


years; 


E. Mallolieu, of New York; Charles E. 
Meek, of New York: Powell Evans, of 
Pennsylvania; F. J. T. Stewart, of 
New York. 

F. J. T. Stewart was again named as 
chairman of the executive committee. 

The program of the National Fire 
Protection Association in its work for 
the coming year was outlined in the 
following set of resolutions which were 
adopted: ° 

“The National Fire Protection Asso- 
ciation assembles in convention for its 


seventeenth annual meeting, affirming 
i belief in the marked advancement 
of its cause during the past twelve 
months. 

“Although 
progress, nevertheless the 
Protection Association, 
responsibilities in the light of 
present events, is impressed as 
never before with the urgent need of 
the universal adoption of the principles 
for which it 

“Therefore, with this object in mind, 

We call upon all cities and towns to 
idopt proper building codes, which will 
demand conditions and the use of 
fire-resisting construction in congested 
districts. 


its 


National 
Fire 
its great 


now 


stands 


sale 


“We call upon all State and munic- 
cipal authorities to enact legislation 
covering the safe transportation and 
storage of inflammable oils and ex- 
plosives. 

“We call upon all State and munic- 
ipal authorities to enact legislation 


which will require the investigation of 
all fires by public officials. 

“We call upon the public 
about a safe and intelligent 
of Independence Day. 


to bring 


“We call upon the proper authorities 


the 
use of the 


to prohibit manufacture and sale 
and snap match and require 
the universal adoption and use of the 
safety match. 

“We cail upon the proper authorities 
to require the introduction of automatic 
fire extinguishing apparatus in all com- 
mercial establishments and city blocks. 


“We call upon the proper authorities 
to enact legislation so that all build- 
ings in which people congregate, such 
as churches, schools, theatres, factories 
and hotels, shall be so constructed and 


equipped that the people within them 
shall be safeguarded. 

“We call upon the press for its sup- 
port, which has been so freely extend- 
to us in the past, in keeping its 
columns open for the dissemination of 
literature, to the end that the fire 
waste may be kept within 
bounds. 

“And finally, we call upon the public, 
from the greatest to the least, to use 


ed 


its individual efforts in the great cause 


MEN MEET. 


fully appreciative of this | 


realizing | 


celebration | 


reasonable 


of furthering the ‘Gospel of Fire Pre- 
vention and Fire Protection.’ ” 
Annual Report of Pres. Phillips. 

President H. L. Phillips, in his an- 
nual address, reviewed the work of the 
association during the past year and 
said in part: 

“In the consummation of the work 
of this association three principal lines 
of action have been developed. First, 
the actual work of fire protection or 
the compiling of standards; second, 
the actual work of fire prevention and 
third, the educational or _ publicity 
work to further fire protection and fire 
prevention. 

“The compiling of standards was the 
original work of this association. It has 
been carried on at the expense of much 
time and labor on the part of our mem- 
bers, but the success which has crown- 
ed our efforts has been well worth the 
labor involved, for the reason that the 
standards compiled by the various 
committees of our association are now 
almost universally adopted throughout 
this country and Canada, besides hav- 
ing been used as the basis for stand- 
ards in other countries. This work of 
compiling standards must ever go on. 
We must keep apace with changing 
conditions and be prepared to readjust 
our rules to conform to these changed 
conditions. A large part of our pro- 
gram is made up of the committee re- 
ports on preparation of standards, 
either as original reports or as revised 
reports, and your careful thought and 
attention are invited to their con- 
sideration. 

“In the actual work of fire preven- 
tion, which followed in a natural way 
as a part of our development, we have 
affiliated witn us a large number of 
State fire prevention associations which 
are primarly engaged in the actual 
work of fire prevention. The report 
that will be presented by this special 
committee as to the results accom- 
plished during the past year, and as to 


what they hope to accomplish in years 
to come, will give evidence of the im- 
portance of their endeavors and of ur- 
gent need for most active co-opera- 
tion by all members. This affiliation 
should prove of the utmost benefit to 
all concerned and should be the means 
of furthering the work of fire preven- 
tion in a most extensive manner. 

“The educational or publicity work 
is known to you all, and an opportunity 
is never allowed to pass when certain 
facts and figures can be made public. 
Following that course we remind you 
of the enormous fire waste of this coun- 
try, in excess of two hundred million 
dollars a year, and we remind you of 
the most odious comparison between 
the per capita loss in this country and 
certain foreign countries, for the fig- 
ures show that in a number of large 
foreign countries the per capita loss 
varies from only 30 cents to 50 cents 
per annum, while in our own country 
it rises to an amount in excess of $2.50. 

“Your secretary will tell you in de- 
tail of the immense amount of work 
that has been performed by him and 
by his assistants in laying before the 
public on many occasions, through the 
kind auspices and assistance of our ac- 
tive members, the story of the Nationa: 
Fire Protection Association and its ef- 
forts to reduce the fire waste. He will 
tell you of the demand for our pub- 
lications as further evidence of the 
growing influence of our educational 
work. And in this connection it is a 
source of much pleasure to refer to co- 
operation and advice which we are to 
receive at this meeting from represen- 
tatives of our active member, the 
American Institute of Architects, and 
also from the Committee on Safety of 
New York city. 

“We feel that it is a source of con- 


gratulation that for seventeen years 
this organization has held firmly and 
steadfastly to its original principles. 
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THE VITAL FIVE MINUTES 


After Fire is Discovered Are the Ones That Count 





Between the discovery of 
fire and the appearance of 
the fire department, a 
property owner may do 
more to prevent the spread 
of flames than the whole 
department after the fire 
has gained headway. 


Insurance men will recom- 
mend fire extinguishers that 
are EASILY OPERATED 
and INSTANTLY EFFEC- 
TIVE on incipient fires, 


The protection afforded by 


PYRENE 


is too great to be estimated 
in dollars. 


The PYRENE FIRE 
EXTINGUISHER isa 
double-acting, powerful, 
Strongly built pump. It is 
easily operated and does not 
get out of order. 


The compound PYRENE 
is a combination of powerful 
gases in liquid form. It 
SMOTHERS fires without 
wetting down. PYRENE is 
good until used. PYRENE 
does not damage surround- 
ing materials. 




















RECOGNIZED BY THE NEW YORK INSURANCE EXCHANGE 
ACCEPTED BY THE CHICAGO BOARD OF UNDERWRITERS 








PYRENE MANUFACTURING C0., AeW YORe°StY 


1358 BROADWAY 











In some ways seventeen years is a 
long time, for it represents almost a 
generation, and yet in the work in 
which this association is engaged it is 
only a fair start. But this association 
and its work shall and must go on 
holding firmly to the general lines orig- 
inally laid down, yet still developing 
and broadening along such channels 
as the changes of time and expericnce 
suggest. 

“Let us not adopt innovations with- 
out due and careful deliberation, ject 
us not change our front in answer to 
a mistaken call to duty, but let us hold 
firmly to the original principles ot 
work of fire prevention and fire pro- 
tection by serving our members, and 
through them the general public, with 
thoughts and ideas based on experi- 
ence, to the end that standards may 
be improved along most practical! lines. 
that our truths may be disseminated 
throughout the public in a simple and 
straightforward way, and, finally, that 
the reduction of the fire waste, for 
which object we are striving, may ulti. 
mately become an accomplished fact. 
The field is large, the work is inter- 
esting and a united and earnest front 
must be presented if we shall hope to 
win the battle. What greater ambiti 
can we have and to what greater ideals 
can we aspire?” 

Makes Satisfactory Headway. 

Secretary Franklin H. Wentworth in 
his report showed that the asscciation 
had made a marked gain in influence 


ms 


and membership during the past year. 
He said, in part: 

“The fiscal year just closed has been 
one of exceptional activity and great 


promise. Our membership sho a 
normal growth in spite of the fact that 
no special campaign for new members 
was made. As compared to last year, 
the status of the same as of April 30 


is as follows: Active members, 111, a 
gain of 10; associate members, 2,410, 
a gain of 99; honorary’ members, 3; 


total, 2,524, a gain of 109. Follo 
| action of the association at tn 

annual meeting, the associate and sub- 
| scribing classes were consolidated, all 
| 
| 
| 
} 
| 


individuals being now associat 


honorary members. The wide and ex 
tending publie influence of the asso- 
ciation, which was originally founded 
by fire insurance engineers, is reg- 
|istered in the fact that twenty-tive, or 
|about one-fourth, of our activ m- 
| bers, are now organizations represent- 
}ing other interests, all co-operating in 
|a truly national effort and carrying 
pens educational propaganda into every 
| city and town in the nation. 

“Twenty-six active members, or an- 
; Other one-fourth, are exclusively fire 
| prevention associations, organized in 
| separate States for local service, but 
}united in a special committee of the 
IN. F. P. A. for unified and uniform 
| practices. Through this splensid or- 


| ganization the model laws and ordinan- 
promulgated by the parent body 
j}are already being written the 

statute books of the States and cities 
|of the nation, and the fire prevention 
| standards upon which the devoted and 
| painstaking labor of our membcrs has 


ces 
into 


been spent are being adopted by the 
| people throughout the world. A largé 
and enthusiastic co-operation is com- 


ing to us from our great neighbor, the 
Dominion ‘of Canada, and there is 
scarcely a country in Europe wh°*re our 
literature is not read and appreciated.” 





Local Board Expenses Barred. 


The joint conference committee holds 
| that, under the provisions of the rule 
| governing agency expenses, local board 
expenses cannot be paid or allowed by 
uny company, either directly or indi- 
rectly. The expenses of stamping offi- 
'ces approved by the Union or Bureau 
may be paid if the bill therefor is 
sent direct to the t 


companies by the 
| stamping secretary, but not when sent 
| by an agent or charged in the agency 
account, 
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AMONG THE SPECIALS 











SPECIAL AGENT FOR ST. PAUL. 





—E. J. Richardson to Travel Maryland, 
Delaware and District of Columbia 
for Minnesota Company. 





Ek. J. Richardson has been appoint- 
ed special agent of the St. Paul Fire 
& Marine insurance Company for 
Maryland, Delaware and the District 
of Columbia, making headquarters at 
Baitimore. In addition he will have 
charge of the special risk department 
of the prominent Baltimore agency 
frm of E. J. Richardson & Sons. 





Special Agent J. J. Hayes Dead, 





James J. Hayes, for more than twenty- 
five years a well-known special agent 
in the West, died Friday at Milwaukee. 
He had not been in good heaith for 
several years, suffering from heart 
trouble, and for four weeks had been 


in a sanitarium at Milwaukee Mr. 
Hayes was about 55 years old and en- 
tered the insurance business forty 


years ago as an office boy at the home 
office of the Equitable Fire and Marine 
at Providence. He afterward repre 
sented the company in the field, travel- 
ing for them about twenty-five years in 
Michigan, Wisconsin and Minnesota. 
Recently he had been special agent in 
Michigan and Wisconsin for R. W. Hos- 
mer & Co. Mr. Hayes was a member of 
the Blue Goose. 





Fred J. Dudley who recently resigned 
as Wisconsin State agent for the Se- 
curity at New Haven, to go into other 
business, has decided to remain with 
the company and has resumed his posi- 
tion. 





J. C, Wharton, State agent for the 
Sun of London in Illinois, Missouri and 
Tennessee, has been transferred to the 
Ohio field, but will continue to cover 
his old territory until a successor is 
appointed. Mr. Wharton succeeds F. M. 
who was appointed assistant 
manager of the Western Department of 
the company. 


Jones 





O. A. Bandelin, special agent in 
Illinois for the Hanover will hereafter 
act as assistant to State Agent Phillips 
of Indiana. 





John F. Norse, special agent for the 
Northwestern National in northern 
Illinois and eastern Iowa will travel 
the southern half of Illinois which was 
formerly covered by E. W. Sherry. 

A. J. Murphy, of the County Fire, 
and formerly with the London Assur- 
ance, becomes special agent of the 
Commercial Union for New England, 
except Connecticut. He will make his 
headquarters with General Agent W. T. 
Furness at Boston. 





Fred C. Clark, for a number of years 
special agent for the Aetna in North 
Carolina, has been made State agent 
in Oklahoma with supervision over the 
entire business of the company in that 
State including farm risks. The ap- 
pointment becomes effective June 1. 





Milo D. Basset has been appointed 
Special agent for the Insurance Co. of 
North America for North and South 
Dakota. He was formerly with the 
Northwestern Fire & Marine. 





Henry Ludlow who resigned as State 
agent in Oklahoma for the Insurance 
Co. of North America, to take a 
similar position with the Aetna, has re- 
turned to his old connection with the 
North America. 

The Frankfort General Insurance 
Company has discontinued the resident 
Secretaries’ office in St. Louis and ap- 
pointed Martin Collins, Son & Co., of 
that city, as its general agents. 





THE EASTERN UNDERWRITER 


Harold Herrick President, C. F. Shall- | 


cross vice-president and A. M. 
Thornburn Secretary. 





At the annual election of the New 
York Board of Fire Underwriters held 
on Monday, the following officers and 
committees were elected for the ensuing 
year: 

President, Harold Herrick; vice-pres- 
ident, C. F. Shallcross; secretary and 
treasurer, A. M. Thorburn; assistant sec- 
retary, Curtis C. Wayland; assistant 
treasurer, W. L. Chambers. 

Committee . Finance—F. O. Affeld, 
J. G. Hilliard, John H. Kelly, J. A. Kel- 
sey, Thomas A. Ralston, E. G. Snow, A. 
H. Wray. 

Committee on Fire Patrol—Geo. B. 
Edwards, M. J. Ennis, J. G. Hilliard, E. 
E. Pearce, Charles H. Post, Wallace 
Reid, E. G. Snow. 

Committee on Laws and Legislation 
~-George W. surchell, R. D. Harvey, 
Geo. C. Howe, J. A. Kelsey, E. G. Rich- 
ards, David Rumsey, C. G. Smith. 


Committee on Losses and Adjust- 
ments—Louis P. Bayard, Charles L. 
Case, J. Montgomery Hare, Geo. C. 


Howe, George W. Hoyt, Joseph McCord, 
W. L. Perrin, Wallace Reid, John M. 
Talbot, S. R. Weed, A. H. Wray 

Committee on Surveys—Fred’k H. 
Crum, F. W. Pay, Howard Hampton, 
J. F. Hastings, Frank Lock, W. L. Per 
rin, C. G. Smith. 

Committee on Electricity—James A. 
Alexander, N. S. Bartow, R. C. Chris- 
topher, Joseph McCord, A. D. Irving, 
Jr., James Marshall, S. R. Weee. 


NORD-DEUTSCHE EXPANDING. 





Adds Ocean and Inland Marine to Other 
Lines—Makes Additional Deposit 
With State. 





The Nord-Deutsche Insurance Co. of 
Hamburg, Germany has been licensed 
to transact ocean and inland marine 
insurance having qualified under the 
regulations of New York State and i 
has deposited with the State Insurance 
Department $200,000. In addition the 
company has deposited with its Ameri- 
ean trustees, the Farmers Loan & 
Trust Co. $100,000. This is all in addi- 
tion to the $500,000 which the Nord- 
Deutsche deposited with the insurance 
department and its trustees, when the 
company started to write fire and auto- 


mobile insurance in this company in 
August, 1911. 

J. H. Lenehan is United States 
Manager for the Nord-Deutsche. The 


marine department will be in charge 


of F. Herrmann & Co. 


NORTH COAST FIRE QUITS. 





Reinsures in the Pacific States Fire of 
Portiand—Experienced High 
Loss Ratio. 





The North Coast Fire of Seattle has 
reinsured in the Pacific States Fire of 
Portland and will retire from the field. 
Subscribers to the stock of the North 
Coast are to take stock in the Pacific 
States. The president says that stock- 
holders will get back nearly al] they 
originally invested. The Company had 
a very high loss ratio last year. The 
North Coast was organized in 


1905, | 





succeeding a mutual company of the} 


same name. L. H. Frudenfeld, its sec- 
retary, was formerly connected with 
the Queen City Fire of Sioux Falls. 





H. P. Iremonger Ass’t Secretary. 





Harry P. Iremonger has been ap- 
pointed assistant local secretary of the 
London & Lancashire 
A. R. Hanners. Mr. Iremonger has 
been special agent of the company in 


the Metropolitan department and his 
promotion is in recognition of his 
loyal and efficient service to the 
company. 


Fire succeeding | 














American 


Charterec 

Capital Stock - ~ 
Liabilities - - - 
Special Reserve Fund 
Net Surplus - - 
Total Assets - 


P. L. 
C. E. 


HOADLEY, President 
SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


of Newark 


lin 1846 
- $1,000,000.00 
~ 5,431,072.05 
- 300,000.00 
- 3,135,102.52 





$9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























DECLINES TO APPOINT RECEIVER. | 

Court Refuses Application of Certain) 

Stockholders of Nashville Fire 
Insurance Co. 


Suit filed against the Western &| 
Atlantic Fire Insurance Company of | 
Nashville in Chancery Court by J. W. | 
Etheridge and others of Weakley | 
County, in which it was sought to have | 
a receivership and injunction, was last | 
Friday dismissed by Chancellor Allison. 

By means of the decision which was 
handed down, the Western & Atlantic 
ix allowed to retain the possession of | 
over a quarter of a million assets, and | 
to be freed from any liabilities. The | 


suit was based upon a report alleged 
to have been made by the Insurance | 
Commissioner to the effect that the} 
Company refused to allow an investi- 
gation of some of the assets and that | 
there was mismanagement of some of 
the assets. This ground was set aside. | 


Attorney Harry S. Stokes represented 
the Western & Atlantic, while the com- 
plainants were represented by At- 
torneys J. M. Anderson and H. H. Barr. 

The business of the Company was re- 
insured in the Globe and Rutgers Fire 
a short time ago, the Nashville com- | 
pany planning to retire from the field. | 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January J, 1913 


Cash Capital..... $1,000,000.00 
SI os sein» are 7, 213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 











CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Haddonfield, 


Lumber of N. Y. 
Peoples National 


EASTERN PENNSYLVANIA AN 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 


General Agents Commercia 


ST. PAUL FIRE AND MARINE AGENCY 


Pennsylvania—New Jersey 


325 Walnut Street, 
AND 


Philadelphia, Pa. 


New Jersey 


Representing the following companies for Philadelphia 


Ben Franklin 
Central Union 


D SOUTHERN NEW JERSEY 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


1 Casualty Co. of Newark 


FOR AUTOMOBILE FLOATING POLICES 








GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 








Executive Offices - ° “ 


GENERAL FIRE EXTINGUISHER COMPANY 


Provipence, R. I. 
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STATUS QUO MAINTAINED 


MARKING TIME AT PITTSBURGH. 








Companies Waiting to Learn Attitude 
of Attorney-General Toward 
Court Decision. 





Until it be definitely known whether 
Attorney-General Bell will appeal from 


the court decison in the case of the 
State against the Allegheny County 
Board, the Eastern Union will offer no 


suggestions as to charges in’ the present 
method of transacting business in 
Pittsburgh. 


At the May meeting of the Eastern 
Union held on Thursday last little of 
special interest transpired, the attend- 


executives being un- 


ance of company 
usually small. 
A. G. Hancock, general agent of 


Baltimore, and J. F. Hastings, vice- 
president of the Commonwealth of 
New York, were elected to membership 
in the organization, while A. F. Shaw, 


who has resigned the management of 
the Law Union and Rock retired. 
Trial of a new rating schedule, the 
sprinklered risk committee was being 
made in various parts of the country 
to ascertain its operation. Rate mak- 
ing in Arkansas as authorized under 
the new law of the State is in a satis- 
factory way, thanks largely to the 


services of the ready- 
transferred from Mis- 


utilization of the 
made machinery 
souri. 

LARGE GATHERING PROBABLE. 
Attendance at pnonal Meeting of Na- 
tional Board Promises to Exceed 
That of Previous Years. 
predicted that the 
annual meeting of 


confidently 
the 


It is 
attendance at 


the National Board of Fire Under- 
writers, to be held at the Waldorf-As- 
toria this city to-day, will largely ex- 
ceed that of previous years. 

Under the administration of Presi- 
dent George W. Babb the association 
has performed a great deal of quiet 
but highly efficient work, and under- 
writers generaily are duly appreciative 


of that fact. 


INCREASING MEMBERSHIP. 
Additional Companies to 
Southern Association—Former 
Officers Re-elected. 

Applicat for membership in the 
Association of Southern Fire Companies 
have been received from six additional 
companies, who appreciate the benefits 
derived from effective co-opera- 
tion. At the recently held annual meet- 
ing of the Association all of the former 
officers were re-elected follows: 
President, Harry R. vice-presi- 
dent, John J. McKay; Charles 
A. Bickerstaff 


Six Join 


ions 


to be 


as 
Bush; 
secretary, 


LOSS RECORD REDUCED. 








Credit for Improved Condition in New 
York Taken by Commissioner 


Johnson. 

In the first four months of the pres- 
ent year the fires in New York city 
numbered 4,450 or 1,434 less than those 
reported in the same period of 1912, 
while the loss is figured to be $2,376,298. 

This desirable state of affairs is at- 
tributed by Fire Commissioner Johnson 
to the active crusade waged by his de- 
partment and the District Attorney’s 
office against the re 


arson trust 


Yorkshire to Absorb Two Rivals. 


London, England, reports credit the 
Yorkshire Insurance Company with 
having arranged to take over the World 


Marine, and the London & Provincial 
& General Insurance companies. 
Checks Hail Rate Reductions. 
Checks hail rate reduction companies 
writing hail insurance in Kansas have 





Lainie EASTERN asishiendomnnbideieabdasntsll 


been notified by Insurance REN, 
ent Lewis of that State, that no further 
rate reductions in the class would be 
permitted. He further 
when notes are taken for premiums an 
additional ten per cent. must be 
collected, 





RECIPROCAL UNDERWRITERS BILL 





Proposed Limits on Number of Risks 
for Formation of Organizations 
in Massachusetts. 





The bill unanimously reported by the , 


joint Senate and House Insurance com- 
mittee of Massachusetts, concerning the 
formation of reciprocal underwriters, 
has been blocked, apparently through 
the efforts of the local merchants. 
Senator Wells of Haverhill offered an 
amendment which proposes to reduce 
the number of contracts recognized by 
the department as necessary before 
such organizations, and therefore mu- 
tual fire insurance companies may com- 
mence business with from 400 to 100, the 
risks to be located anywhere. In the 
case of Massachusetts mutuals, they 
must now have 400 Massachusetts 
contracts. It is believed that if the 
amended bill is enacted it will have 
the effect of demoralizing the situation 
for both stock and mutual company 
interests. 





PROCEEDING SLOWLY. 





Home Insurance Company in no Hurry 
to Establish Agencies for 
its Annex. 





Although a month has now elapsed 
since the Home Insurance Company 
launched its underwriters agency, it 
has appointed comparatively few repre- 
sentatives for the latter although the 
agents of the parent institution have 
raised no protest against such a course. 
While over three hundred applications 
for agencies of the annex have been re- 
ceived, the management has granted 
very few of them, selecting representa- 
tives only in communities where the 
extent of the general business justifies, 
and where the entry of the agency is 
not likely to disturb the local situation. 


SEEKING A REMEDY. 
Boston Board Instructs Special Com- 
mittee to Draft Regulations Gov- 
erning Underwriters Agencies. 





Animated discussion as to the status 
of underwriters agencies and the atti- 
tude that the Boston Board should as- 
sume thereto, was had at the most re- 
cent meeting of the latter organization, 
the members finally deciding to appoint 
a special committee to further consider 
the question, and file the recom- 
mendations at as early a date as 
possible. 





Had Insufficient Capital. 
According to President F. E. Beach, 
of the Pacific States Fire of Portland, 
Oregon, the reason for the reinsurance 
of the North Coast Fire of Seattle, 
was the insufficiency of its capital. The 
business of the latter Company has been 
taken over by the Pacific States Fire. 





Forms New Agency Firm. 





C. L. Burns, recently of Rice, Rad- 
ford and Burns, prominent local agents 
of Houston, Texas, is senior member 
of the newly created firm of C. L. Burns 
& Company, which will transact a 
general insurance business. 





The Republic Underwriters, com- 
posed of the Austin and the Common- 
wealth, has been elected to member- 





ship in the New York Fire Insurance 
Exchange 
The Phoenix Insurance Company of 


Hartford, has applied for admission to 
New Mexico. 


insisted that | 
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Insurance Company, Ltd. 


THE YORKSHIRE (Sor von endcans 


Established 1824 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here 
tofore represented in the United States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manager 
0. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8S. Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, McClure Kelly, peoneane, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manage r, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
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F. D. LAYTON S. T. MAXWELL Cc. 8S. LANGDON 
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D. E. MANASCO 
President 


























ae 














May 22, 1913. 


THE EASTERN UNDERWRITER 





AWAIT ANSWER OF COMPANIES. 





(Continued from page 1.) 
parent last week when Daniel G. 
Taylor as receiver for the Plow Candy 
Company, tried to obtain an $18,000 line. 
Charles D. Eaton stated he had been 
obliged last week to return the check 
of a client sent for the renewal of a 
household goods policy. He had warn- 
ed this client in time of the expiration 
of his policy but the warning had not 
been heeded. The company refused to 
renew the policy. 
Two Companies Join Forces. 

When the National Fire suspended 
writing in Missouri, Statius Kehrmann, 
agent of the company for twenty years, 
last week joined the forces of the 
Washington Mutual Fire, a St. Louis 
mutual company, and has moved his 
office from 301 Granite building to 1421 
Pierce building. He will resume his 
agency with the National as soon as the 
present insurance complication are ad- 
justed. 

The 
work 
far! 


insurance famine is expected to 
exceptional hardship on Missouri 
ers, who have been shipping their 


grain to St. Louis, if the companies re- 





main out until harvest. Grain dealers 
in St. Louis will be unable to obtain 
insurance on grain shipments and are 
already declaring their determination 
to decline consignments should they be 
unable to obtain insurance. The small 
commissions they earn in handling 
stocks of grain of great value will not, 
th assert, justify them in taking the 
ruinous risk they would be obliged to 
tak » if they could not get insurance. 
hat the anti-trust laws of Missouri 
are not at this time applicable to fire 
insurance companies and that the 
things charged by Attorney General 
Parker in his proceedings do not con- 
stitute conspiracy under the common 


law are contentions set up in the brief 


filed by the attorneys for the compa- 
nies to-day in support of the motion 
to dismiss the State’s petition. 

The-demurrer was filed ten days ago, 
at which time the court gave them ten 
days in which to file their brief in sup- 
port of their demurrer. 


Much of the brief is devoted to a 
discussion of the Orr anti-trust law, 
particularly section 10, 313A, which 


makes it prima facie evidence of guilt 
for the companies to use rate ecards or 
books prepared by persons or associa- 
tions in the employ of the companies 


“The terms and conditions under 
Which the business of fire insurance 
may be conducted will be so changed 
by section 10, 313A, when it becomes 


and made so onerous and dan- 
that to compel the companies 
to continue business under its changed 
conditions is to violate the Fourteenth 
Amendment to the Constitution, in 
that it deprives the respondent com- 
panies of their property without due 
process of law,” says the brief. 

Other points made are: 

That the anti-trust laws of 3909 do 
uot authorize proceedings against the 
companies and that Barker’s suits are 
not authorized by any principle of the 
common law. 

That the anti-trust laws are 
force as to insurance companies 
time and won’t be until the 
becomes effective. 

That the business of fire insurance 
is not so related to public uses and in- 
terests that companies may be enjoin- 
ed to write insurance against their 
will. \ 

That if the companies had agreed in 
their conferences at Pittsburgh and 
Philadelphia to suspend business and 
withdraw from the State that would be 
ho offense under the common law. 

That Barker’s suit is not a quo war- 
ranto, which contemplates ouster, but 
is really an injunction to make the 
companies do business. 

The jurisdiction of the Supreme 
Court is assailed upon the ground that 
the suits are for injunctive relief. 

Retaliatory and reciprocal laws are 
likely to be invoked in the Missouri 


effective 


gxerous 


not in 
at this 
Orr act 


controversy. Some of the leading in- 
surance departments of the country 
are threatening to stop the Missouri 
fire insurance companies from doing 
business in their States on the ground 
that their own companies are prevent- 
ed from doing business in Missouri. 
This would hit hardest the American 
Central and the Citizens of Missouri, 
which are old and well established 
companies operating generally through- 
out the country. It would also hit the 
Central Union and the Equity of Kan- 
sas City, new companies which are 
taking advantage of the present situa- 
tion in Missouri to extend their agency 
plants there. It will also interfere 
with the proposed organization of new 
companies in Missouri, as they would 
not be safe in confining their writings 
to a single State, especially as the 
business there has been unprofitable 
for several y2ars. 





SUFFRAGETTE INSURANCE NOW- 





London Company Has Novel Provisions 
in Householder’s Policy with Some 
Unusual Coverages. 





While much has been said of damage 
to property attributed to suffragettes, 
an enterprising insurance company has 
seized the occasion to issue a new 
householder’s comprehensive policy cov- 
ering among many risks that of injury 
done by suffragettes. 

The policy also covers the risk of 
riots, strikes and civil commotions and 
of thunderbolt and subterranean fire, 
the last named being a distinctly un- 
usual risk to be specified in an insur- 
ance policy. 

The risks which are covered by the 
policy are specified as follows: 

“Any loss or damage that he or she 

may sustain in respect of the whole con- 
tents or any part thereof of the private 
dwelling house, including outhouses and 
stables (but excluding live stock other 
than horses and motor cars), etc., if 
any; also property belonging to the as- 
sured’s servants and permanent mem- 
bers of his or her household or visitors, 
including cash and bank notes up to 
£25, by fire, lightning, thunderbolt, 
subterranean fire, explosion, bursting 
of pipes or hot-water heating apparatus 
(but only to pay the excess of £3 for 
each and every accident), earthquake. 
burglary, theft, house breaking or lar- 
ceny, insurrection, riots, strikes, civil 
commotions or suffragists or by aero 
planes, airships or other aerial craft. 
or any one or more of the aforesaid 
perils.” 





COMPLETELY EXONERATED. 
Jury Aquits Local Agent of Alleged 
Conspiracy to Defraud Insurance 
Companies. 

After brief deliberation the Hacken- 
sack, N. J., jury trying the case of 
Frederick W. Owen, Michael Grasso 
and Marie Astornio, charged with con- 
spiracy to defraud certain fire insur- 
ance companies, completely vindicated 

the accused. 

The prosecution attempted to prove 
collusion between Mrs. Astornio,, Mr. 
Grasso, an insurance broker, and Mr. 
Owen, the latter a prominent local 
agent at Passaic. The evidence failed 
to sustain the charge, and the case was 
speedily dismissed, as those familiar 
with Mr. Owen's business methods con- 
fidently anticipated it would be. 





Cancellation of Unpaid Policies. 

Under a law newly passed in Mass- 
achusetts the manner in which fire in- 
surance policies, the premiums upon 
which have not been paid, may be can- 
celled, is clearly defined. 





There are murmurings at Jackson- 
ville, Fla. over the dual agencies at that 
point. 





WOULD LEGALIZE LLOYDS. 





| 
Bill to That End Now Before 
sylvania Legislature—Given 


Broad Powers. 


Penn- 





Insurance upon the “Lloyds plan” will 
be authorized in Pennsylvania if a 
bill before the Senate of that State 
passes. The measure contemplates 
that indemnity may be provided by 
such concerns, “against loss or dam- 
age to property by fire, lightning, hail 
or wind storm, tornadoes or earth- 
quakes on land and against loss or 
damage from breakage or leakage of 
sprinklers, pumps or other apparatus 
erected for extinguishing fires; also 
every insurance appertaining to océ@an 
marine perils and risks of transporta- 
tion by land or water; also all kinds 
of team and automobile insurance, in- 
cluding indemnity against loss sus-| 
tained by or iegal liability for loss to| 
the persons or property of others 
caused by their use or operation, but | 
not to include insurance against loss | 
by reason of bodily injury to the per-| 
son.” 





| 
Bad Loss at Buffalo. | 





A loss roughly figured at $500,000 | 
was caused through the burning on/| 
Monday of the Buffalo, N. Y., plant of 
the American Agricultural Chemical | 
Company. | 





Represent Yorkshire Fire. 


Local agency appointments for the 
Yorkshire Insurance Company in Ala- 
bama recently include R. A. Brown & 
Company, Birmingham; W. C. Holt, 
Montgomery and Norville Brothers, 
Mobile. 

Further consideration of the Fire 
Marshal bill which has been under re- 
view for sometime, has been referred 


to the next Massachusetts 
by the members of the 


Legizlature, 
present session. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,985,658.00 
Cash Surplus to Policy 
Holders - - - 1,911,592.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of ite policy. 


R. EMORY WARFIELD - President 
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GO CAREFULLY ON BIG LINERS. 





Underwriters Take Conservative Atti- 
tude Toward Risks—Think Imper- 
ator’s Accidents Significant. 

The London papers say that the fact 
that the new Hamburg-American liner 
Imperator had two mishaps during her 
short voyage down the River Elbe has 
been much discussed by members of 
Lioyds. On the one hand the accidents 
have emphasized the necessity of the 
vessel being fully insured; on the other 
hand they have justified the attitude of 
the underwriters who refused to make 
themselves liable for anything like the 

full value of the ship. 

The Hamburg-American Company, is 
one of the group (including the Cunard 
and the International Mercantile Mar- 
ine) which recently entered into an 
agreement mutually to form a_ sub- 
sidiary underwriting company in order 
to avoid the heavy premiums required 
by Lloyds and the marine insurance 
companies. «at the present time un- 
usual efforts are being made to insure 
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ness has been done on ‘this basis al- 
though only up to a small proportion of 
the total value of the vessel. 

There is no doubt that since the 
Titanic disaster and in view of the 
minor accidents that have occurred to 
the Olympic and now to the Imperator, 
underwriters are extremely nervous 
about the enormous amount of capital 
that is invested in each one of the new 
Atlantic liners that are being launched. 
It is believed that the attitude of the 
underwriters in this respect will have 
more influence than anything else in 
bringing the owners of these great 
vessels to the opinion that the limit 
has now been reached in the size of 
these ocean leviathans. 








incendiaries Destroy a Church. 


Incendiaries, it is believed are re- 
sponsible for the fire that destroyed the 
First Presbyterian Church at Benton, 
Pa., on Friday, bibles, hymnals and 
church literature being found saturated 
with oil, and placed in various parts 


of the structure. The building cost 
$22,000 to erect, and is insured for 


$16,000. 


Fire Prevention Exhibit. 





At the Conservation Exposition to be 
held at Knoxville, Tenn., during Sep- 
tember and October, the Tennessee 
Fire Prevention Association has ar- 
ranged for an exhibition, outlining the 
purpose and methods of its work. 


Petition for Better Fire Protection. 

A committee has been appointed by 
the Irvington, N. J., Board of Trade to 
urge upon the Town Council the wis- 
dom of purchasing additional fire ap- 
paratus, the need for which is painfully 
evident. 


Steamship Lines Form Mutual Company. 





For insuring a portion of their ves- 
sels the Cunard, White Star and Ham- 
burg-American Steamship lines, have 
registered the Excess Values Total Loss 





Authority to operate in California 
has been granted the Commercial Fire 
lof Washington, D. C., for which A. C. 
| Thornton of San Francisco, will act as 
State agent. 
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CASUALTY AND 


SURETY HAPPENINGS 








PREPARING SPECIAL POLICIES 


MISSOURI ONLY. 


Three Prominent Companies Working 
on Contracts to Meet State’s 
Severe Law. 


FOR USE IN 


It is reported that three leading 
casualty companies, the Aetna, Fidelity 
and Casualty and the Travelers, are 
drafting special accident policies for 
use in Missouri, the law of which State 
holds suicide to be an accident for 
which indemnity must be paid. 

While particulars as to the nature 
of the proposed contracts cannot be 
learned, the prevailing gossip declares 
that by their terms present death 
benefits will be materially reduced. 

The statute declaring suicide an 
accident has been strenuously objected 
to by the accident uderwriters ever 
since its enactment, and efforts to se- 
cure its revocation have been made re- 
peatedly. At the latest session of the 
Missouri Legislature the law was modi- 
fied to the extent that accident insur- 
ance companies were not required to 
pay suicide claims, but through the 
veto of Governor Major the amendment 
was lost. 

Casualty underwriters were fearful 
that the prominence given the matter 
by the governor’s action would have a 
serious effect upon their business, and 
some companies considered withdrawal 
from the State altogether. 

While it is improbable that any office 
will go so far as to quit the territory, 
it is highly likely that all will redraft 
the policies sold by them in Missouri. 





STAFF DINES PRES. FALVEY. 
Officers and Department Heads of 
Massachusetts Bonding Company 
Honor Their Chief. 


The officers and department heads 
of the Massachusetts Bonding & Insur- 
ance Co. of Boston, gave a dinner in 
honor of President T. J. Falvey at the 
Copley-Plaza Saturday evening. Vice- 
President S. S. Perry acted as toast- 
master and responses were made by 
Vice-President C. G. Fitzgerald, Comp- 
troller C. W. Fletcher and all of the 
department heads present. 


President Falvey was greeted with 
great enthusiasm and acknowledged 
modestly and gracefully the compli- 


ment paid him., His remarks concern- 
ing the splendid future before the com- 
pany and its promise of rapid devel- 
|} opment were echoed by the diners. The 
|gathering disclosed a _ fine _ spirit 
of harmony, co-operation and determ- 
ination for the growth of the company, 
| which was aitributed by the speakers 
to be due in no small degree to the 
|}example of their president. 


| Sell With New England Casualty. 
The most recent accession to the staff 
}of the New England Casualty Company 
of Boston is John Sell, formerly presi- 
|dent of the Peoples Surety Company 
|}and prior thereto with the City Invest- 
}ment & Surety Company of Phila- 
| delphia. 


Given Mass. General Agency. 





The London and Lancashire Guar- 
j}antee and Accident Company, a subsid- 
jiary enterprise of the London and Lan- 
cashire Fire, has appointed Frank Gair 
Macomber of Boston, its general agent 
for Boston. 





Use of Goggles Advocated. 


Use of goggles for industrial workers, 
especially by those in the metal trades, 
will likely be advocated by the Indus- 





trial Commission of Ohio, when it as- 
tumes Office in Ohio. An astonishingly 
large number of ocular injuries have 
been reported to the State Board, the 
majority of which it is figured, could 
have been prevented, had goggles been 
used. 





GENERAL ACCIDENT MANAGEMENT 


John A. Kelly Retires as Joint Manager 
—Claude Norie-Miller to be 
Sole Manager. 





Following the visit to this country 
of General Manager F. Norie-Miller of 
the General Accident Assurance Cor- 
poraton, some readjustment has been 
made in United States branch, John A. 
Kelly retiring as joint manager, Claude 
Norie-Miller continuing as sole manager 
of the business in this country. In 
making the announcement, General 
Manager F. Norie-Miller explained that 
when Mr. Kelly first took hold as joint 
manager it was understood that it was 
to be only for a time. 

The Company is being examined by 
the New York Insurance Department 
and it is generally expected that the re- 
sults of this examination will be satis- 
factory. The United States business 
was placed in a strong position by the 
addition of $275,000 to its assets which 
was sent over by the home oflice. 





MAKES REMARKABLE PROGRESS. 
Commercial Casualty of Newark Reach- 
es Nearly One Million in Assets 
in April 30 Statement. 

The remarkable progress of the Com- 
mercial Casualty Insurance Co. of 
Newark, N. J., as shown in a state- 
ment of the Company’s condition as of 
April 30, should be a source of much 
ecratification to Vice-President and Gen- 
eral Manager Harry C. Mitchell. On 
that date the Commercial Casualty had 
nearly the round sum of one million 

dollars in assets. 

This means that the Company has 
a great deal more than doubled its as- 
sets since it started business three 
years ago. Perhaps more notable still 
is the increase in assets since the Com- 
pany made its annual statement as of 
December 31 last. Then the assets ac- 
count totaled $628,702, showing a gain 
in the first four months of this year 
amounting to practically $300,000. The 
capital has also increased to $375,000 
since the previous statement. 


HOLLAND ELECTED PRESIDENT. 


Heads_ International Association of 
Casualty & Surety Underwriters 
Succeeding Wm. Brosmith. 

The executive committee of the In- 
ternational Association of Casualty & 
Surety Underwriters met last week and 
elected to the presidency of the or- 
ganization Charles H. Holland, general 
manager of the Royal Indemnity Co. 
Mr Holland succeeds William Bro- 
smith, general counsel! of the Travelers 
who resigned recently. No change was 
made in the personnel of the executive 
committee. Edson S. Lott, president of 
the United ‘States Casualty Co., who re- 
signed recently, has recalled his resig- 
nation and will continue to co-operate 

in the work of the Association. 





Sues Bond Indemnitors. 





The United States Fidelity & 
Guaranty is suing several friends of 
Sheriff Greer, of Lincoln County, Miss., 
who indemnified the bonding company 
when it issued a $10,000 bond covering 
the sheriff, who it is said, disappeared 
leaving a shortage of several thousand 
dollars, 
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1) EXPAND NEW AMSTERDAM 


DEAL WITH AMERICAN INDEMNITY 








Latter to be Holding Company Operat- 
ing Through Casualty Co. Which 
Will be Strengthened. 





Details of a deal consummated last 
week by which the new American 
Indemnity Co., of Baltimore will be- 
come a holding company for the New 


Amsterdam Casualty Co. of New York, 
show that the latter will be greatly 
strengthened and will expand its busi- 
ness, (aking on several new lines and 
making a special feature of fidelity and 
sure business. 

J. Arthur Nelson, who formed the 
American Fidelity Co. with strong 
financial backing, has entered into an 
arrangement whereby the New Amster- 
dam Casualty Co. will be the operat- 
ing company for the combination. The 


plans for expanding the business of the 
New Amsterdam Casualty are taking 
shape rapidly and Secretary George E. 
Ta has already started on a tour 
the agents. Edward E. Letzkus, 
s for some years connected with 
the lelity & Deposit Company, has 
beer appointed superintendent of 


age s of the New Amsterdam 
Casualty Company and will immediately 
col nce ‘his new duties. Mr. Letzkus 
is ; xperienced casualty underwriter 
ind well known in New York, hav- 
ing one time been manager here for 
th iiladelphia Casualty Company. 

j thur Nelson, who has been the 
chief factor in the organization of the 
\r in Indemnity, in outlining the 
fut relations of the two companies 


rican Indemnity will be solely a 


he e company, using New Amster- 
d Casualty Company, as ‘ts operat- 
in int. We will increase the re- 


of the New Amsterdam by pay- 

additional capital and surplus 
al uild up a large company around 
the <cellent plant already established 
b New Amsterdam, making surety 
i ss a special feature.” 


| New Amsterdam Casualty Com- 
| as re-entered Maryland and has 
1 ited Lee E. Hartman & Co., of 
B ore, as general agents for that 


PLANS FOR MERIT RATING. 





Workmen’s Compensation Bureau Ap- 
points Carl M. Hanson Head of 
Inspection Bureau. 





rhe Workmen’s Compensation Ser- 
vice Bureau took action for the estab- 
lishment of the proposed system of 
I rating for liability risks. It was 
voited to appoint Carl M. Hansen as 
de rtmental secretary of the Inspec- 
ti Bureau, for the purpose of putting 
into effect the merit rating plan. The 
Compensation Bureau has already se- 
cured the necessary additional space 
inspection bureau and the work 
of organization is to be undertaken at 


for it 
Tol 


Mr. Hansen has had considerable 
experience in liability underwriting and 


i ecticns. He was at one time con- 
nected with the Maryland Casualty 
Company, iater with the Pacific Surety, 


and more recently has been an inde- 
pendent safety engineer. In the latter 
capacity he has acted as assistant to 
Professor Whitney in the work of 
establishing a similar system in Cali- 


The Compensation Bureau, at its 
meeting, also took up the question of 
commissions in several States. A 
schedule of commissions for the various 


States in question was drawn up and 
these are to become operative later on 
When the necessary pledges of their 


support have been secured so as to in- 
sure the success of the plan. 





Globe’s Pittsburgh Appointment. 





Edward G. Roberts, of Pittsburgh, 
has been appointed general agent for 





.hold its summer outing on 


the Globe Indemnity Co. in western 
Pennsylvania. Harry D. Stoughton, 
former secretary of the Pittsburgh 
Surety Co. will be associated with Mr. 
Roberts in the agency. Mr. Roberts is 
well known in surety and casualty 
circles in that section, having been 
manager of the Pittsburgh branch of 
the American Bonding Co. 

WHO WILL TAKE THE FIRST STEP? 
“Underwriter” Cites Justice Kapper’s 
Decision as Showing Need of Re- 
vised Liability Contract. 





Editor The Eastern Underwriter:— 

I wrote you two weeks ago about the 
carelessly drawn contract used by the 
liability companies and which ycu were 
good enough to publish, since which 
has appeared in your columns the re- 
markable judgment of Justice Kapper 
of Brooklyn Supreme Court in the case 
of the Automatic Sprinkler Company 
of America vs. The Employers’ Liabil- 
ity Assurance Corporation disregarding 
the common limits in all Liabiiity pol- 
icies of $5,009 and $10,000, and giving 
judgment against the Company for 
$19,525 or $14525 more than it was 
paid to assume, due to the ambiguity 
of the language of the policy confirm- 
ing the statements I made to you about 
other features of the same contract. 
Whether the judgment will stand or 
not is perfectly immaterial, it is the 
duty of the companies to at once stand 
together and frame a policy that will 
be at least unambiguous in language 
and let those adopt it who may—those 
preferring to throw away their money 
either due to their having too much of | 
it, or ignorance in the management of| 
the business, let them keep to the old} 
contract if they will. Out of 25 com- | 
panies whose policies I hold in my pos-| 
session I find there are serious diver-| 
gences in 15 of them from what might| 
be termed the standard form, and these} 
not to the advantage of the company 
but seriously to their disadvantage | 
should litigation ensue. Action should | 
be taken at once—who will icad in| 
trying to reform an already unpopular 
policy contract? 
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ELECT H. C. HEDDEN CHAIRMAN. | 





Plate Glass Service and Information 
Bureau Holds Annual Meeting—N. 
D. Sterling Vice-Chairman. 








At the annual meeting of the Plate 
Glass Service and Information Bureau 
held last week, H. C. Hedden, secretary 
of the New Jersey Fidelity & Plate 
Glass Insurance Co. was elected chair- 
man. The other officers elected were: 
Vice-Chairman, Nelson D. Sterling, 


superintendent of the plate glass de- 
partment of the Fidelity & Casualty 
Co.; treasurer, E. B. Thistle, super- 


intendent of the plate glass department 
of the Globe Indemnity Co.; secretary 
and bureau manager, E. M. Gridley. 

The Preferred Accident Insurance 
Co. was elected a member of the 
Bureau. 





Casualty and Surety Club Outing. 





The Casualty and Surety Club will 
June 17. 
The arrangements at present are for 
a boat ride up the Sound with a shore 
dinner. Those who attended the an- 
nual dinner in February are armxious 
to know what entertainment features 
are planned for, but it is understood 
that only club talent will be used. 





Arm Valued at $18,000. 





In the opinion of the jury hearing the 
case of Max Chasen against the 
Astoria Heat, Light and Power Com- 
pany of Astoria, Long Island, the loss 
of a right arm is worth $18,000, and 
a verdict for that amount was award- 
ed Chasen on the 13th inst. 
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RAPID INCREASE IN CLAIMS. 





Liability Writing Companies Excited | 
Over Growth of Demands 
Made Upon Them. 

One very pronounced effect of thé 
publicity that has attended the con- 
sideration by the New York Legislaturs 
of the several workmen's compensation 
measures that have been before it for 
the past few months, has been a rapid 
increase in the number of claims filed 
with the liability insurance writing 
companies. The stories grossly exag- 
gerating the profits made by the insur- 
ance offices, coupled with the fear of 
shyster lawyers that the State would 
devise a plan of workmen's compensa- 
tion, combined to produce the condi- 
tion now complained of. If a worker 
suffers the most trifling injury he de- 
mands liberal compensation for it, the 
notice of injury frequently being accom- 
panied with notice of suit. 

Claim departments of all companies 
are heavily overworked just now and 
managing underwriters are not a little 
excited over the situation. 


Special Agent for Western Ohio. 





Frank Wilson, who has been general 
agent for the American Liability Com- 
pany at Dayton, for the past two years, 
has been appointed its special agent 
for western Ohio. He will make head- 
quarters at the Company's offices in 
Cincinnati. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





ACT IS VOID. 
Court Declares Invalid Kentucky Law 
Requiring State to Pay 
Bond Premium. 
The Kentucky Court of App 
declared void the act of 
the State to pay 
of State officials 
vote. 


als has 
1912 requiring 
premiums upon bonds 

elected by popular 


The Equitable of St. Louis 
last week wrote an additional bond for 
$550,000 for Collector Edmond Koeln. 
running to the State of Missouri. Koeln 
now carries bonds to a total of $1,250,- 
00), of which $300,000 runs to the Board 
of Education, $200,000 to the City of St, 
Louis and $750,000 to the State; 


Surety 
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COMPENSATION BILL VETOBD. 


SULZER TAKES CUE FROM LABOR. 


Says it Should Have Endorsement of 
All Interests—Hopes for Better 
: Measure Next Year. 

In vetoing the workmen’s compensa- 
tion bill which passed the New York 
legislature during its recent session, 
Governor Sulzer admittedly took his 
cue on the measure from the opposi- 
tion of the representatives of the 
American Federation of Labor, who 
had a bill of their own before the 
legislature. In disapproving the Dill 
he said: “To my mind a workmen’s 
compensation law which fails to in- 
spire the confidence of the industrial 
toilers for whom it is enacted, and 
which meets with their vigorous and 
emphatic protest, cannot be said to be 
an adequate performance of such 
pledge.” The pledge referred to being 
the pledge in the Democratic platform. 
Gov. Sulzer gave his reasons for veto- 
ing the bill at some length during which 
he said: 

“In European countries, and in many 
of our States, workmen’s compensation 
laws have been passed for the purpose 
of relieving injured workmen and their 
families, from the inevitable distress 
following upon accident with its attend- 
ant stoppage of wage income. 

“These laws usually cover all acci- 
dents including those for which em- 
ployers can not legally be held liable, 


and they further seek to eliminate or 
reduce, to the lowest possible minimum 
the cost and waste of litigation pre- 


valent under the present system. 

“The Empire State has been slow in 
these admittedly necessary 
measures of assistance to 
our industrial workers. This needed 
reform in our State industrial system 
is in the interest of both the employer 
and the workman and is not a political 
question but wholly an _ economic 
proposition.” 

He quotes the Democratic platform 
on the question of workmen’s compen- 
and his recommendation on the 
subject in his first message to the 
Legislature. Te adds: 

“From the outset the bill now before 
me met with opposition from 
who are most vitally interested 
in securing the benefits designed to 
legislation of this charac- 
ter. This measure, I am advised, is 
opposed by the State Federation of 
Labor and the American Association of 
Labor Legislation, and other’ true 
friends of these necessary remedial in- 
dustrial reforms. 


promoting 
protective 


sation 


serious 


those 


accrue from 


“T have given much thought to the 
subject. I know what the party plat- 
form pledged and the manner of per- 


formance expected of that party pledge. 
mind a workmen’s compensa- 
tion law which fails to inspire the con- 
fidence of the industrial toilers . for 
whom it is and which meets 
with their vigorous and emphatic pro- 
test, can not be said to be an adequate 


To my 


¢ nacted, 


erformance of such pledge. 
“The party platform pledges nothing 


p 


less than the enactment of a compre- 
hensive equitable and _ practicable 
workmen's compensation law. That 
purpose should be faithfully and strictly 


believe that a measure 
one now before me, can 


performed. I 


other than the 


b prepared and enacted next year 
which will retain the good features of 
this measure, and obviate all objec- 
ions, and to the end that such an 


equitable law may be enacted, I deem 
it my duty, in the interest of all con- 
cerned to disapprove this bill.” 

Expect Another Bill. 


Casualty underwriters confidently 
inticipate that at the special session of 
the New York Legislature to be held 
next month, the Murtatigh-Jackson bill, 
or one closely patterned after it will 

ain be introduced by the labor in- 
erests, who are determined that such 


a measure will be placed 


statute books of the State, 


upon the 


The memorandum of the governor in- 
dicates that he will not submit the. 
question to the Legislature at its 
special session. A compulsory gompen- 
sation amendment to the constitution 
will be voted on next fall, and if ap- 
proved a compulsory act will be passed 
next year. 


“AUTO FRACTURE.” 





New Name Given by Physicians for | 


Trouble Caused by Back-Firing 
Cranks. 


The “auto fracture” is the name given 


by Pennsylvania hospital physcians to | 


a bone break in the forearm that gen- 
erally follows the attempt of the 
amateur to crank the engines of an 
automobile. Observations of numerous 
cases in the past year, the physicians 
say, confirm their contention that the 
auto crank when it backfires in the 
hands of the careless chauffeur, gener- 


ally breaks the same bone in the same | 


place. And in nearly all the auto cases 


the doctors say, the after effect is the} 
same, a slight deformity of the flexal | 


surface of the forearm. 

“Auto fractures” for a long 
have been jotted down on the hospital 
records as “Colle’s fractures,” a brand 
of bonebreak that the dictionary de- 
scribes as a fracture of the lower end 
of the radium, one of the forearm 
bones. The “Colle’s,” the physicians 
Say, occurs usually from an inch to an 
inch and a half above the wrist joint. 
The “auto fracture” wins a name for 
itself by occurring only a half inch 
above the wrist joint, and by leaving its 
characteristic deformity as a warning 
and a reminder against indiscreet 
manipulating of the backfiring auto 
crank, the bane of the motorist. 

The “auto fracture” is described by 
the hospital doctors as being a small 
break in the radius. It does not ex- 
tend to the sister bone, the ulna, that 
connects with the wrist joint opposite 
the radius. 

Dr. E. A. McLane, a house physician 
at one of the hospitals, said that Ray 
plates of wrists and forearms broken 
in auto cranking uphold the theory 
that the crank always does the same 
damage, or pretty nearly the same, to 
the man that tries to wind it up with- 
out knowing the knack. 


JERSEY LAW NOT APPLICABLE. 


Cannot Be Invoked to Collect from 
Employers of Other States 
Says the Court. 


Holding that an employers’ liability 
under the laws of New Jersey cannot 
be enforced in Pennsylvania. the judges 
of Common Pleas Court at Philadelphia 
sustained a demurrer filed by represen- 
tatives of the estate of Edward H. 
Burling to the claim for 4amages 
brought by the widow of John Kilroy. 
The suit was the result of an automo- 
bile accident in which Mr. and Mrs. 
Burling, of Huntington Valley, Pa., and 
their chauffeur, John Kilroy, were killed, 


at Freehold, N. J., on August 16 last. 
Mrs. Kilroy sued the Burling estate 
for damages for her husband’s death 


under the Employers’ Liability Act of 
New Jersey. Under its provisions an 
employer is primarily responsible for 
compensation for an accident to an em- 
ploye, regardlless of any question of 
negligence. 





One hundred and fifiy thousand addi- 
tional stock of the American Casualty 
Company of Reading, Pa., is being sold 
at twice par, the excess being added 
to net surplus account. Once the new 
stock shall have been dsposed of the 
Company will have a capital of $500,000 
and a surplus that will take care of 
a rapidly growing business. 


Under its present management the 
Pacific Coast Casualty Company of 
San Francisco, is committed to the 


policy of restricting its operations to 
the territory west of the Rocky 
Mountains, 


| 
time 
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EDWIN WARFIELD, President 
We Do Business Everywhere 
NEW YORK CASUALTY OFFICE, 84 William Street 


Surplus to Policy-holders 
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= NEW ENGLAND 
S£) CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 











UT OF CASUALTY EXCHANGE. 
New Amsterdam Was Hampered by 
Commission Rules Says President 
William F. Moore. 

In submitting the resignation of the 
New Amsterdam Casualty Co. from the 
Casualty Insurance Exchange, Presi- 
dent William F. Moore explained that 
the Company was hampered by the 
rules of the exchange in regard to com- 
missions. Pres. Moore said that the 
New Amsterdam Casualty had always 
lived up to the rules of the exchange 
and would continue to do so with the 
exception of that governing commis- 

sions. 

James G. Batterson, resident director 
of the Travelers was elected vice-presi- 
dent of the exchange succeeding Mr. 
Moore. 





OPPOSED TO THE REFERENDUM. 
Ohio Manufacturers Association Prefers 
Trying Out Present 
State Act. 





While certain members of the Ohio 
Manufacturers’ Association are op- 
posed to the- Green Compensaticn law 
of Ohio, and others would like to seek 
changes in it, the majority prefer try- 
ing out the act as it stands, and.will 
not support the use of the referendum 
with respect thereto. 

The attitude of the Association de- 
fined above is made upon the authority 
of its secretary, Opha Moore. 





New York’s Accident Record. 

A record of accidental deaths in New 
York city for three months of this year 
shows automobiles as responsible for 
51 out of 106. The number is far in ex- 
cess of the same period last year and 
is double that of 1911. The record 





stands: 
1913 1912 1911 
Automobiles ........ 51 39 19 
Trolley Cars. ....... 36 31 16 
eee 19 21 19 
EE h.0eced Keee® 1¢6 82 54 

Sues for Husband’s Death. 

The Hotel Gilson Company of Cin- 


cinnati, must defend a suit for $10,000 
damages brought against it by the ad- 
ministratrix of the estate of Frank F. 
Pratt, who was killed on December 28 
last, while engaged in wrecking the 
Gilson House after it had been burned. 





ROYAL INDEMNITY MEN ADVANCED 
C. F. Frizzell Made Assistant Generai 

Manager and M. E. Jewett Appoint- 

ed Executive Superintendent. 

General Manager Charles H. Holland 
of the Royal Indemnity Co. announces 
the promotion of two of his staff. C. 
F. Frizzell, superintendent, 
has been appointed assistant general 
manager and M. E. Jewett, metropolitan 
manager in the local New York office, 
las been advanced to succeed Mr. Friz- 
zell as executive superintendent. Frank- 
lin Vanderbilt, who has been Mr. 
Jewett’s assistant will be superintend- 
ent at the local office. 

All of these promotions are in recog- 
nition of merit and service to the com- 
pany. General Manager Holland has 
surrounded himself with a loyal and 
efficient staff of workers 


executive 


MUTUAL LIABILITY COMPANY. 


Indemnity for Automobile Accidents 
Purpose of Newark, N. J., 
Organization. 

Insurance against the result of auto- 
mobile accidents is the purpose of the 
Employers’ Liability Mutual Insurance 
Company newly incorporated at Newark, 


J. The incorporators are: Gott- 
fried Krueger, Carl -H. Lebkuecher, 
John Cavanaugh, G. Henry, P. Gould, 


Herbert P. Gleason, Henry A. Taylor, 

James T. Smith, Ludolf H. Conklin, 

Theodore M. Woodland and Waldo G. 

Morse. 

Equitable Surety Bondsman for Em- 
bezzler. 

H. C. Baseler, paying teller of the 
Third ‘National Bank of St. Louis, Mo., 
who confessed to the embezzlement of 
$15,000 of its funds, is bonded for 
$20,000 by the Equitable Surety Com- 
pany. Expert accountants are now 
working upon Baseler’s books, en- 
deavoring to locate the period of his 
peculations, and thus fix the responsi- 
bility of his sureties. Prior to the issu- 
ance of the Equitable’s bond, Baseler’s 
sureties in turn were the American 
Surety, National Surety and the Ameri- 
can Bonding. 

In addition to individual bonds the 
employes of the Third National are 
covered by a blanket bond of London 
Lioyds for $100,000, which applies only 
in case of excess loss. 
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SPECIAL TALKS WITH LOCAL AGENTS 





“I am convinced,” says 
C. A. Bartlett in the 
Standard Accident Bul- 
letin, “that no lasting 
success can come to 
‘an agent who has not a feeling of abso- 
lute confidence in the company he 
represents. He should feel that the 
company is thoroughly responsible and 
honorable and willing to treat him and 
those whom he may insure with perfect 
fairness. 

“He must read and re-read the con- 
tract he is selling and thereby become 
familiar with its provisions so that he 
may intelligently present it to those 
whom he solicits. In no other way can 
he interest his prospective purchasers. 

“He ought to know what his competi- 
tor is selling, so that in competition 
with a dishonest representative of an- 
other company he can correct misstate- 
ments which have been made, show 


ideas Gained 
by Practical 
Experience 


weak points of his opponent’s contract 
and strong points of his own. It does 
not pay to misrepresent facts. There 
are enough attractive features in the 
contract, when properly shown, to in- 


terest anyone who wants accident and 
health insurance, and if you are a 
salesman, you will land your man. 
to use great care in the 
tion of risks. While canvassing a 
ect ask all questions necessary to 
understanding of the case, so 
when the psychological moment 

s when you are to get his signa- 

yur work is light. 

r risks mean unsatisfactory ad- 
and unsatisfactory adjust- 
unsatisfactory business. 
Try and eliminate the grafters. In spite 
, your efforts you will get some, 
you try to avvid them you will 
reduce your troubles to a minimum. 
ember that a grafter is seldom 
f er satisfied, and sooner or later he 
will make you trouble; he is a knocker 
at heart, and if he cannot bunco you he 
will use all imaginable means to knock 


“It pays 
sele 


pro 


that 
arrive 
ture 


the company and your business. 

\ stubborn case is usually more 
ap} than real. He combats your 
argument and asks questions in order 


to draw you out and discover whether 
know what you are selling. You 
1 lly get his signature, and, if 
do, he values the policy enough to 
continue the payments on it. On the 
-, the ‘easy mark’ who finds no 
h yvour contract, agrees with 
vou say, believes that you 
just in the nick of time, signs the 
vtion and smiiingly tells you that 
pay you before next Wed- 
t half past three, is absolutely 
no good, or at the best likely to prove 
1 disappointment.” 


Vb 








* * * 


A casualty agent writing 


Need of all lines of the business 

a Balanced often makes a_ special 
Business feature of some one 
branch until he becomes 

loaded up with that class. There are 
some dangerous features in such a 


least from the standpoint 
of the company. A diversified business 
the company wants and the 
who has the company’s interests 


practice, at 
is what 


agent 


at heart will see that his agency does 
not run in ruts. Harris J. Latta resi- 
dent manager at Philadelphia for the 
Title Guaranty and Surety Col of 


Scranton, in discussing this subject 
some time ago showed how the careful 
casualty underwriter looks at _ this 
matter. 

“A matter was brought to my atten- 
tion very forcibly in the first three 
months of this year,” said Mr. Latta. 
“Our office was quite a good producing 
office, but more than sixty per cent. 
of the business was Contract business. 
Contract business is good in some cases, 
but the first three months of this year 
the Contract business in Philadelphia 
and surrounding territory was only a 
third of what it was last year, hence, 
a consequent decrease in the premiums 
of the Philadelphia Office. We did not 


have a balanced business. With some 
of us—and I do not know that any- 
body here does it—there is a tendency 
te go after the Contract class because 
of the big premiums, but we have tried, 
and are trying, with some success, to 
even up our ousiness and to get a good 
volume of Fidelity business. It may 
cost you more the first year but it 
sticks with you, and the Contract busi- 
ness does not stay with you. You do 
not usually get more than one annual 
premium from this class of bonds. The 
Judicial business, too, is a line that is 
very frequently neglected for Contract 
business. I know that the Contract 
premiums will probably always exceed 
those of any other line, but I hate to 
see an office write more than half of 
its total business in Contract  pre- 
miums, because it is going io spell 
trouble for the manager when the build- 
ing operations fall off.” 
a aa . 


Did it ever occur to you 

You are’ that you are virtually in 

in Business business for yourself? 

For Yourself Have you ever stopped 

to consider your occupa- 
tion with relation to the company and 
yourself? Have you ever sized the 
matter up that you are an independent 
business man, that you are your own 
boss and make your own hours; that 
you are selling a most valuable line 
of goods in which you do not have to 
invest one cent, in which there is no 
left-over or unsalable stock and in 
which you sustain no losses; that you 
are doing a spot cash business and 
every time you sell a bill of goods you 
make a handsome profit on absolutely 
no financial investment on your part; 
that once having secured your customer 
your chances of retaining him and se- 
curing from him a profit annually 
amount almost to a surety? 

Sit down a moment, dismiss al! other 
thoughts and let the idea percolate 
through to the uttermost recesses of 
your think tank. 

If somebody was to hand over, with- 
out cost, to you, a big profit-paying 
trade in which the volume of business 
and consequent profits were limited 
only by your own capacity as a work- 
er; a business handling a commodity 
in which you would never run out of 
stock but at the same time would never 
have a cent of capital tied up in stock; 
a business upon a strictly cash basis 
in every dollar of which was a certain 
percentage of safe, sure, clear profit 
for yourself, wouldn’t you hustie both 
day and night, under a full head of 
steam, to secure the business? 

Think it over some more and keep 
on thinking uatil you rightly size the 
matter up. 

This company has made you a virtual 
gift of just such a business and the 
possibilities of the proposition are al- 
most beyond comprehension. The) 
amount of insurance that has so far 
been sold isn’t a circumstance to the 
amount that is going to be sold. The 
world hasn’t begun to have gotten even 
a small proportion of the insurance it 
is going to buy. Statistics prove that 
more and more insurance is being sold 
every year; people who heretofore did 
not believe in insurance have become 
converted and are buying it; people 
who did not have the money are becom- 
ing convinced of the value of insur- 
ance and they are scraping up the cash} 
somehow and from somewhere and/| 
are buying; a new prospect is being 
born every minute of the twenty-four 
hours—there is no limit to the busi- 
ness, and there won’t be until the crack 
of doom. 

Don’t be skeptical and dismiss the | 
thought with the pessimist’s verdict: 
“It can’t be done.” It has been done, 
it is being Gone. The editor has in 
mind an insurance man who has ac- 
complished this seemingly impossible 
feat. His name is, for obvious reasons, 
withheld. He began his life work as 
a newspaper reporter, working any- 





where from twelve to sixteen hours a 
day and for £15 per. He made up his 
mind that the same amount of time, 
energy and grey matter methodicaliy 
expended in the insurance business 
would bring bigger financial returns 
His friends tried to dissuade him and| 
his fellow insurance men paraded be-| 
fore him the usual bugaboo that the! 
field was so overcrowded with agents! 
that none of tiem were making a liv- 
ing. He however had faith in the busi- 
ness, confidence in himself and was not 
afraid of hard work, and to-day has to: 
show as the fruits of his tojl a hand-, 
some home, a number of renting prop-| 
erties, stocks and bonds of profitable! 
concerns and te rides in his own auto-| 
mobile. He is still a young man, in| 
the prime of life and enjoying the 
satisfaction and good things of life that 
success brings, while the majority of | 
the men who were in the business when 
he started are still plodding along in| 
the old rut and barely making a living. | 

It would be hard to find a territory) 
more overrun ‘vith insurance men and 
holding out so little promise to the be- 
ginner as that in which this man start- 





ed and is still working, but his suc- 
cess proves the statement that it is 
the man and not the territory 


If the man makes up his mind the} 
territory will have to produce. It is} 
merely a matter of indomitable cour-| 
age, faith in one’s self and the propo-| 
sition, coupled with determined and} 
persistent application—American Cas- | 
ualty Bulletin. 





Misplaced Hog Bristle Costs $1,750. 





A hog bristle from one of the clean- 
ing spindles slipped into a bottle of 
beer and almost caused the death of 
Joseph Goldberg, of Kansas City, Mo., 
when drinking the beverage. Goldberg 
sued the Muehlberg Brewing Company 


for $25,000 damages. The case was 
settled for $1,750 just before it went 
to trial. 
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CHARLES W. FOULKE 
S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 








of CHATTANOOGA, TENNESSEE 
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of few Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 





GEORGE jJ. KUEBLER 
Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 
_++ References on Application “tet 


Suite 720-29 So. LaSalle St. ,Chicago, Il, 


TELEPHONES: Randolph 6816 and 6817 








Address: 
Majestic Building - ° 


The NATIONAL of Detroit 


Fr il|\ i; Sis 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 


National Casualty Company 


Detroit, Mich. 








Home Office, 


DANIEL D, WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 

Chartered 1874 

PLATE GLASS 

RSONAL ACCIDENT 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 


8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Bec. 








HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, Las 





OF LONDON, 








THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 


Resident Manager 
55S JOHN STREET 
New York 


Elmer A. Lord & Co. 








: mu : 145 Milk St., Boston 
Burglary, Boiler and ; - Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


ENGLAND 
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There is Always Room at the Top 























Come with us 
and it won’t be 
so hard to get 
on. 
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ire. C BONDING | 











Live ones win 
among 


IZZERS 


Write to 
J. L. BABLER 


Gen’l Manager Agencies 


International Life 


ST. LOUIS 
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Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 


The backing of one of the largest and strongest financial 
institutions in the world. 


A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid within 
one day after receipt of ‘‘ Proofs of Death.’’ 


A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 


A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

The Society has openings ia practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance ony of the United States 


16S BROADWAY . . NEW YORK 








The First National Fire Insurance Company of the 
United States announces the completion of its organiza- 
tion with its $1,000,000 each of capital and surplus fully 
subscribed. Of this amount over $1,250,000 has been 
paid in, and the balance is being paid in monthly instal- 
ments, which will be taken credit for in the December 
31, 1913, statement. 


The cost of organization up to December 31, 1912, 
according to the report of Actuary S. H. Wolfe, was 12.6 
per cent. on the $1,757,650 of capital and surplus then 
subscribed to. The balance of the stock has been sold 
to original stockholders at a greatly reduced cost. 


Local agents desiring to represent a strong, pro- 
gressive Company should address Agency Department. 








FIRST NATIONAL 


FIRE INSURANCE COPIPANY 


OF THE UNITED STATES 
/ Washington, D. C. 




















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——f¢or— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ”’ 





“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS ” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
; Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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